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TRUCE IS REACHED IN STRIKE 


| NADA Pushes Plan for Fair Trade Codes 
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Sparks 


Friendly Workers 
Olds Progress 
Keller’s Enthusiasm 
A Swell Guy 


By 
Chris Sinsabaugh 


Casas assembly lines 
stopped operating with the 
Wednesday day shift, with Sales 
Manager Dave Ralston mourning 
over the largest bank of unfilled 
orders for this time of the year 
in the history of the company. 
Production stopped because the 
production department had 
reached the bottom of the parts 
and fitments barrel. The shut- 
down was not occasioned by any 
labor trouble in the big Lansing 
plant. The majority of the 8,614 
employes are friendly to the man- 
agement, I’m told, and I believe 
it, and have requested that the 
plant continue in operation. 


* * * 


THIS LOYALTY has been at- 
tained, I’m _ sure, by the close 
contact the administration has 
with its employes, by the policy 
President McCuen works under 
of making the workers feel part 


of the company by keeping them | 


posted on what’s going on and 
the workman’s contribution to the 
growth of Oldsmobile. The 
colonel’s lady and Judy O’Grady, 
masculinely applied, all over 
again, for workmen are men just 
the same as their employers. Tak- 
ing them into the confidence of 
the high command as McCuen 
did Saturday of last week as- 
suredly makes friends with his 
employes, which is one of the 
reasons for the good will above 
referred to. 
* cad 1 


IT WAS MY good fortune to 
sit on the sidelines at the meet- 
ing at which over 1,200 employes 
in the company’s service for more 
than 10 years were presented with 
loyalty rings and buttons. I lis- 
tened to the president leading up 
to the presentations of those rings 
and buttons. The spoken word, ac- 
companied by explanatory charts, 
enabled McCuen to explain the 
pace at which Oldsmobile is trav- 
* eling and the progress it has made 
in the past decade. First of all, he 
proved to his audience that lower 
prices mean higher sales, explain- 
ing how in ’26 the Oldsmobile six- 
cylinder four-door five-passenger 
sedan listed at $1,050 and the 
same model these days at $790, 
the latter looking like a thorough- 
bred in comparison with a '26 
plow horse. Proving the point 
about lower prices meaning 
higher sales, Olds sold 51,463 
units in ’26 when $1,050 was the 
popular price, while in '36 with 


(Continued on Page 18, Col. 1) 


Fight Is Pledged 
on Elimination of 
Special Discounts 


Committee Named to Aid 
AMA in Abolishing 


Excise Taxes 


DETROIT.—Delegates to 
the National Automobile 
Dealers’ Assn. annual meet- 
ing ended their sessions 
| Thursday by: 

l Re-electing the same set of 
officers for 1937; 
Z Passing resolutions, in which 
the NADA will ask the car 
manufacturers to re-establish the 
junking fund plan; . 
Setting up plans for co-oper- 
ating, through the associa- 
|tion’s legal department, with the 
| Robinson-Patman bill to eliminate 
|every type of special discount 
now in vogue in the industry to 
| fleet owners; 
'4 Plans to eliminate bootlegging 
of cars; 
5 Setting up a committee to 
work with the Automobile 
|Manufacturers Assn., all state 
| and local association members and 
the rest of the 26,000,000 registered 
vehicle owners in the country, to 
(Continued on Page 2, Col. 1) 





Engine Changes 
Mark Chevrolet 
°37 Truck Line 


DETROIT.—Chevrolet an- 
nounced Friday its 1937 commer- 
cial cars and trucks, completely 
redesigned in chassis and bodies. 
All models have a new six-cylin- 
der valve-in-head high-compres- 
sion engine of increased horse- 
power, placed farther forward in 
the chassis to make room for 
longer bodies on the commercial 
cars, and improved load distribu- 
tion of the 1%-ton models. 

The new engine develops 78 
horsepower at 3,200 r.p.m., an in- 
crease of six horsepower over the 
previous model. Torque is in- 
creased from 155 foot pounds to 


(Continued on Page 6, Col. 1) 


1,200 Oldsmobile 
Workers Given 
Service Awards 





LANSING.—Many of the 1,200 
veteran Oldsmobile employes, who 
recently received tokens emblem- 
atic of service records ranging 
from 10 to 35 years, are affected 
by the closing of the Oldsmobile 
assembly lines due to shortage of 


(Continued on. page 2, Col. 5) 


THE SPEAKER’S TABLE at the NADA banquet in Detroit this 
week. Left to right: George M. Taylor, Dodge dealer, Detroit, 


master; E. M. Lied, president of NADA; F. W. A. 


Vesper, 


dent oc NADA, and Stanivy Horner, Washington, D. <., 


of the legislative committee. 


NADA Endorses ADN’s 


‘Junkers’ Drive; Urges 
Dealers to Co-operate 


DETROIT. — Exhorting dealers 
to take an active hand in the 
promotion of safety, Arnon N. 
Benson, general manager of the 
National Automobile Dealers 
Assn., in a statement this week 
pointed out the responsibility of 
dealers to support and participate 
in the campaign being waged by 
the Automotive Daily News, to 
obtain passage of laws providing 
for periodic inspection of motor 
vehicles and elimination of “junk- 
ers” from the highways. 


Benson also cited future safety 
problems, after the “junker” 
menace has been outlawed, in- 
cluding better roads, education, 
strong drivers license laws and 
closer co-operation between states. 
He warned dealers of the general 
public opinion that inspection is 
simply a scheme to bring in more 


The Top Ten 


First ten in Registrations 
as Reported in ADN Today. 
1936 1935 
Pos. Make Pos. 
1—866,813 Chev. 606,561— 2 
2—698,017 Ford 782,997— 1 
3—462,517 Plym. 356,929— 3 
4—229,463 D’dge 165,110— 4 
5—162,206 Olds. 137,810— 5 
6—155,665 Pont. 131,097— 6 
7—142,660 Buick 77,574— 7 
8— 91,126 Hud.* 68,560— 8 
9—62,606 Pack. 34,342—11 
10—62,519 Stude. 36,290—10 
*includes Terraplane. 
Total All Makes 
3,141,639 2,553,760 


See Total Registrations to Date, 1936- 
1935, pages 20 and 21, this Issue. 


| service work for the trade; and 
| suggested that dealers take an 
| active part in dispelling this fal- 
lacy by pointing out that inspec- 
tion will really reduce such work. 

Following is Benson’s complete 
statement: 

“Traffic accidents have  in- 
creased until they are assuming 
the proportions of a national 
scandal and as a result traffic 
safety has become a national is- 
sue in which the automotive trade 
faces a grave responsibility, and 
each dealer an opportunity to per- 
form a worthwhile service for his 
community. 

Junkers are’ Threat 

“Dangers of the highway 
threaten the continued progress 
of the automotive industry. Safety 
is a two-edge sword that is being 
drawn from its scabbard by an 
aroused public opinion. It can be 
used by the dealer in defense of 
his business interests, or if 
ignored by him, it certainly will 
be used against his business—and 
that in the not far distant future. 

“It is the purpose of this article 
to point out this responsibility 
and duty to the dealer body. It is 
my hope to inspire whole-hearted 
participation in, and support of 
the campaign being sponsored by 
the Automotive Daily News to 
have laws passed providing for 
periodic inspection of motor ve- 
hicles and the elimination of un- 
safe cars from the highways. It 
also is my wish, and my duty, to 
point out even more vital phases 
of the safety problem as it ap- 
pears when viewed in the years 
to come, after the present ‘junker’ 
menace has been outlawed. 

“Regarding periodic inspection, 


(Continued on Page 8, Col. 1) 


Permanent Peace 
Hinges on Results 


Of 15-Day Parley 


Workers Leave GM Plants 
Preparatory to Start 
Of Negotiations 


By WILLIAM C. CALLAHAN 


DETROIT. —First favor- 
able break in the strike situ- 
ation which has closed prac- 
tically all General Motors’ 
plants in the country came 
early Friday morning with an 
agreement between union leaders 
and GM executives for a 15-day 
truce during which negotiations 
fur & pvrmenc=zt peace will be 
carried forward. Under the agree- 
ment the United Automobile 
Workers late Friday afternoon 
ordered its men from GM plants, 
beginning Saturday morning. The 
corporation will refrain from at- 

(Continued on page 23, Covi. 1) 


Safety Receives 


Special Attention 
At SAE Conclave 


By HERBERT CHASE 


DETROIT. — Cars, bodies and 
engines of the future were among 
the numerous subjects at some 
20 sessions comprising the an- 
nual meeting of the Society of 
Automotive Engineers just con- 
cluded here. 


Nearly all types of automotive 
products were touched upon in 
the numerous papers and such 
problems as those relating to 
safety, highways, traffic control, 
fuels and lubricants gained 
merited attention. One of the 
high spots of the meeting was an 
address at the annual dinner by 
Dr. Hugo Eckener of zeppelin 
fame who dealt with the airship 
and its place in transportation. 


(Continued on Page 14, Col. 1) 


Ford Hits Million 
Mark 11th Time 
In Past 17 Years 


DEARBORN.—For the eleventh 
year in the past 17 years, Ford 
Motor Co. enjoyed better than a 
“million-car” year in 1936, accord- 
ing to an announcement Thurs- 
day at the home offices here. 

Tabulations reveal that in 1936 
both world sales and world pro- 
duction considerably exceeded the 
million-car.mark. Cars and trucks 
sold throughout the world during 
the year totaled 1,219,262 units, 


(Continued on Page 2, Col. 8) 





eliminate the excise taxes on new 
automobiles; 

Passing a resolution to seek 

the assistance of the Society 
of Automotive Engineers to set 
up a board which will have the 
power to pass and approve on the 
condition of used cars offered for 
sale, thus raising the standard 
of used cars offered; 

Going on record as co-oper- 
7 ating with the National Safety 
Council for safer driving; 

Adopting resolutions which 

will tend to establish a new 
set of fair trade practices, along 
the lines originally set up under 
the fair trade practices in vogue 
at the time of the NRA, Motor 
Vehicle Retailing Code. 

To accomplish these aims, it 
was deemed advisable to re-elect 
the 1936 officers so that all work 
started by the officers could be 
carried on in the same spirit 
which, it was stated, had done 
much in the past year to put the 
organization on a solid basis. 


Lied Is Re-elected 


Officers re-elected were: Presi- 
dent, E. M. Lied, Omaha; general 
manager, Arnon N. Benson; first 
vice-president, Stanley Horner, 
Washington, D. C.; second vice- 
president, S. H. Boyer, Phoenix, 
Ariz.; treasurer, L. M. Stewart, 
St. Louis, Mo.; secretary, Herman 
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NADA Pushes Plan for Fair Trade Practice Codes 
Association Pledges Aid 


In Eliminating Discounts 


(Continued from Page 1) 


measure, then removed in 1928, 
and levied again in 1932 as a de- 
pression emergency act, which 
admittedly invaded the recognized 
state field of revenue, constitutes 
a burden that discourages owner- 
ship of cars and is.a deterrent to 
sales, production and the employ- 
ment of several million workers 
in the automotive and allied in- 
dustries. 

“The automotive industry led 
business recovery in this country,” 
the resolution stated, “and if per- 
mitted, by eliminating the load 
of the federal tax, business re- 
covery would be_ strengthened 
materially. Experience has proved 
that, where taxes are eliminated 
on automobiles, sales increase.” 


Held Heavily Overtaxed 

The act is declared discrimina- 
tory and a double levy, in that 
many states have an automobile 
sales tax that approximately totals 
the amount collected by the 
federal government, and that the 
motorist is now heavily over- 
taxed, in 1936 paying one out of 
seven of all federal taxes. 

The resolution calls upon all 
trade association groups, all 
motorists, and the AMA to assist 
in fighting the tax, and provides 
that a copy of the resolution be 
sent to the president, and each 


JOHN E. RAINE, general manager of the Automobile Trade Assn. 
of Maryland, left, and Dick Murphy, general manager, Washington 
(D. C.) Automotive Trade Assn. were among those gathered at the 
NADA banquet in Detroit this week. 


Wangelin, Belleville, Ill. Walter 
Blanchard was re-elected editor 
of the NADA Bulletin. 

From the standpoint of retail- 
ing automobiles, the two most im- 
portant actions taken were pro- 
posals for the elimination of the 
excise tax on new automobiles, 
when such move may be made in 
congress this winter. The resolu- 
tion followed an address by Con- 
gressman John D. Dingell, of 
Detroit, who has a bill pending to 
remove the tax. 

The resolution declares the tax, 
first 


imposed in 1919 as a war} 


member of the house and senate 
of Congress. 

Coupled with this proposal and 
considered equally important was 
the general agreement that fair 
trade practices must be set up 
which will iron out many of the 
difficulties experienced during the 
1936 selling season. It was pointed 
out that the wide difference noted 
in dealer operations, due to the 
lack of a uniform plan of trading. 
was creating confusion in the 
minds of the buyers as contrasted 
with the public recognition of 

(Continued on Page 10, Col. 1) 





BANQUETING WITH THE NADA in Detroit this week were, 
left to right: L. M. Stewart, Chrysler dealer, St. Louis, treasurer 6f 
NADA; Herman G. Wangelin, secretary of the association, Belleville, 
Ill; and D. E. Williams, chairman of the executive committee, Kan- 


sas City. 





Ford’s 1936 World Sales 
Total 1,219,262 Units 


Ei itiitenncnnpen 


(Continued from Page 1) 


while world production in the 
same period was 1,194,800 units. 

Ford’s first million-car year 
was in 1920 when its world pro- 
duction reached 1,074,336 units. 
Subsequent million-car years were 
in 1921, 1922, 1923, 1924, 1925, 1926, 
1929, 1930, and 1935. 

The bulk of production was in 
the United States for domestic 
use. Canadian production, includ- 
ing assemblies in Australia, India, 
Malaya, New Zealand and South 
Africa, totaled 60,282 units. Pro- 
duction in the United States for 
export, plus production in plants 
in Europe, Asia and South Amer- 
ica, was 204,641 units bringing the 
world production total for the 
year to 1,194,800 units. 

Cars are manufactured in four 
factories, besides the Rouge plant 
here. These are Dagenham, Eng- 
land; Windsor, Canada; Strass- 
burg, France, and Cologne, Ger- 
many. 

Cars are assembled in 44 plants 
over the world. Of these, 16, 
including the Rouge plant, are 
in the United States; four in 
Canada, eight in Europe, one in 
Mexico, three in South America, 
one in Japan, four in Australia, 
four in India and Ceylon, and one 
each in Malaya, New Zealand and 
South Africa. 


James O. Siccntinn 


NEW YORK.—James O. Spear- 
ing, automobile editor of the New 
York Times, died of pneumonia 
at his home here on Saturday, 
Jan. 9, aged 49. Mr. Spearing was 
ill only two days. He attended the 
newspaper party which marked 
the introduction of General Mo- 
tors Truck Co.’s new models on 


‘Accessories Co., 


Hudson Reports 
1936 Shipments 
At 123,266 Units 


DETROIT.—Hudson-Terraplane 
car shipments during 1936 totaled 
123,266 units, the largest figure in 
any year since 1929 and 22 per 
cent above the 1935 total of 101,- 
080 cars. 

W. R. Tracey, vice-president in 
charge of sales for Hudson Motor 
Car Co., said that December ship- 
ments were 16,292, the highest for 
any December since 1925. 


Automotive Maintenance 


Show Set for March 2-5 


PHILADELPHIA.—The seventh 
annual automotive maintenance 
demonstration of Philadelphia, un- 
der the sponsorship of nine lead- 
ing automotive jobbers in this 
area, will be held at the Terminal 
Commerce building, Mar. 2 to 5. 
The demonstration will be open 
from 2 to 11 p.m. daily. 

It is estimated that over 10,- 
000 car dealers, repair men, serv- 
ice station operators, bus and 
truck fleet operators and their 
mechanics will be in attendance. 
Over 100 of America’s leading 
manufacturers of automotive 
equipment, parts, tools and main- 
tenance supplies will have exhib- 
its. 

This show is under the direc- 
tion of George Henderson, Auto 
Gear and Parts Co., Philadelphia, 
Don Harris, Philadelphia Motor 
and Elwood 
Gear and Parts Co., Philadelphia; 
Heimbach, Heimbach Auto Sup- 
ply Co., Camden, N. J. Charles H. 
Bauer will act as show manager. 


Buys Firm’s Assets 
CHICAGO —Acquisition of all 
assets and business of the U. S. 
Pressed Steel Products Co., of Kala- 
mazoo, Mich., by the Ingersol Steel 


& Disc division of Borg-Warner 
Corp., was announced this week by 
Roy C. Ingersoll, president of the 
Ingersoll Steel & Dise Division and 
a vice-president of Borg-Warner. 


of the chain store system. - 


1,200 Oldsmobile 
Workers Given 
Service Awards 


(Continued from Page 1) 


material, 
Friday. 

“Their service records, of course, 
will remain intact,” said C. L. 
McCuen, general manager of 
Oldsmobile, “because the _ shut- 
down is the result of conditions 
beyond the control of both the 
men and the management.” 

Practically all of the veterans 
were among the 5,500 who signed 
a petition denying that they are 
represented by the United Auto 
Workers of America and assert- 
ing that they “want to continue 
working.” 

All who have been with the 
company from 10 to 25 years were 
awarded solid gold service pins. 
Those with service records of 25 
to 35 years or more, were pre- 
sented solid gold signet rings, 
set with from one to _ five 
diamonds. 

The entire group, with the ex- 
ception of 70 members of the field 
and sales organization—to whom 
McCuen wrote a special message 
—assembled for the presentation 
ceremony in the auditorium of 
the recently completed engineer- 
ing building. Practically every di- 
vision of the factory, manufactur- 
ing, engineering, service and sales, 
was represented. 

“More than 25 per cent of all 
Oldsmobile employes, or about 
2,000 men, are over 40 years,” said 
McCuen in address to veterans. 
“The youngest is 18 and the old- 
est is 89. Of the 10-to-15-year 
group, nearly half are 40 or older.” 


Ruark Attacks 
‘Unfair’ Tactics 


Of Chain Stores 


CHICAGO. — Preferential prices 
exacted from producers, exten- 
sive use of “loss leaders” and low 
wages paid to employes give chain 
stores “unearned advantages to 
the detriment of independent 
business,” according to B. W. 
Ruark, general manager of the 
Motor and Equipment Whole- 
salers’ Assn. 


“The profit on the retail trans- 
action is the economic life blood 
of community progress,” added 
Ruark. “The chain store system 
syphons that away from hun- 
dreds of thousands of communi- 
ties, and concentrates it in a. few 
large centers. 

“It is idle to talk about pro- 
moting community life and growth 
as long as the chain store system 
is tolerated. It is also idle to 
talk about rugged individualism 
while we permit chain stores to 
regiment workers, producers and 
consumers.” 

Ruark urged the organization 
of home-owned businesses in all 
states to fight for a fair oppor- 
tunity to exist, in what he termed 
“the grossly unfair competition 


factory officials stated 


DETROIT DEALERS turned out enmasse at the NADA ban- 

Mr. Spearing had been on the| quet at the Statler in Detroit Monday night. In the foreground are 
staff of the Times for 23 years| H. G. Moock, sales manager of Plymouth, and H. H. Shuart, mana- 
and was that paper’s first moving| ger of the DADA in the background are: Tom Walker, DeRoy Motor 
picture critic, taking over as au-| Sales, J. M. (Pat) O’Dea, Graham distributor, Walter Bemb, former 
tomobile editor in 1927. Buick dealer and H. J. Mortensen, DeRoy Motor Sales. 


the Wednesday night preceding. 

NADA DIRECTORS. Shown above at the banquet given by the 

Michigan Automotive Trades Assn. to the National Automobile 

Dealers Assn, convention in Detroit Wednesday are three NADA di- 

rectors. Left to right: Harry Bell, Missoula, Mont.; George B. Wallace, 
Portland, Ore.; and Roy C. Davidson, Pocatello, Idaho. 
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35% of Motor Vehicles Sold to Dealers During 35 


Census Bureau Reports 


On Maker’ 


WASHINGTON. — Manufact- 
urers of motor vehicles made 35.3 
per cent of their sales to dealers, 
27.2 per cent to distributors, 19.4 
per cent through their own whole- 
sale branches, and 3.6 per cent 
direct to industrial users and 
other consumers during 1935, it 
is revealed by the Bureau of the 
Census in another report on the 
distribution of manufacturers’ 
sales. 


Manufacturers of motor-vehicle 
bodies and parts made 76.8 per 
cent of their distributed sales to 
industrial users, 9.4 per cent to 
wholesalers and jobbers, and 2.0 
per cent to retailers, according to 
latest available figures. These re- 
ports measure the primary chan- 
nels of distribution used by manu- 
facturers in 1935 in the initial 
movement of goods from produc- 
tion to consumption, and supple- 
ment the reports on wholesale and 
retail distribution. 


Explain Grouping 


The report on motor vehicles 
includes manufacturers of all 
types of complete four-wheeled 
motor vehicles and chassis for 
sale as such. For census purposes, 
an assembling plant in which 
parts made in another plant, 
under the same management, are 
assembled into complete motor 
vehicles is treated as a manufact- 
uring establishment. As a result 
the number of plants reporting 
their distribution of sales, 119, is 
in excess of the actual manufact- 
urers who numbered 86 in 1935. 


The report on bodies and parts 
includes establishments engaged 
primarily in the manufacture of 
(a) motor-vehicle bodies; (b) 
parts and accessories such as 
gears, wheels, radiators, bumpers, 
axles, rear-axle housings, axle 
shafts, shock absorbers, wind- 
shields, rims, frames, horns, wind- 
shield wipers, and various other 
assemblies and parts not includ- 
ing complete chassis, which are 
included in the motor-vehicle 
industry; (c) trailers for pas- 
senger cars and for trucks. 

There were 119 establishments 
primarily engaged in the produc- 
tion of motor vehicles with total 
net sales in 1935 of $2,492,412,000. 
Of this amount $2,132,522,000 rep- 
resents sales through channels of 
primary distribution; the re- 
mainder consists of inter-plant 
transactions, exports and other 
sales not distributed through usual 
channels. 

Sales necessarily differ from 
the value of products as reported 
by the census of manufacturers 
($2,391,056,395 in 1935) by three 
factors: (1) any difference be- 
tween value of product and selling 
price; (2) sales from previous 
inventory, or products not sold 
during year of manufacture; (3) 
purchased products sold without 
further processing. The latter in 
1935 amounted to $132,884,000 
which is included in 1935 sales. 
Receipts for factory repair work, 
also included in 1935 _ sales, 
amounted to $938,742. 


Use Agents 

Of the 119 plants, 88 sold their 
products exclusively through their 
own sales organizations; they 
account for 99.8 per cent of total 
sales. The remaining 0.2 per cent 
of sales were made by 4 estab- 
lishments negotiating the sale 
their total output, and by 27 
establishments negotiating the 
sale of part of their output, 
through agents and brokers. 

Of the 119 establishments re- 
porting in this industry, 84 with 
sales of $1,564,119,000 reported 
distribution costs totaling $45,- 
677,851. It is incorrect to relate 
these sales and reported expenses 
directly, since six plants reported 
a distribution pay roll without 
other distribution expenses, and 
eight plants reported no distribu- 
tion pay roll. An expense ratio 


s Distribution 


(3.2 per cent of sales) can be com- 
puted, however, on 70 plants re- 
porting both of these elements of 
expense. 

There is included in the dis- 
tribution expenses of these 84 
manufacturers a total pay roll of 
$15,715,383 for salaries, wages, 
bonuses and commissions, paid to 
9,662 full-time and part-time offi- 
cers and employes who devoted 
all or a major portion of their 
time to distribution activities, 
such as selling, advertising, sales 
promotion, credit and the invoic- 
ing, installing and servicing of 
goods sold. This total pay roll 
includes $7,021,764 paid to 4,591 
full-time and part-time officers 
and employes who were also re- 
ported to the Census of Manu- 
facturers. 

There were 827 establishments 
primarily engaged in the produc- 
tion of motor-vehicle bodies and 
parts, with total net sales in 1935 
of $1,567,904,000. Or this amount 
$711,750,000 represents sales 
through channels of primary dis- 
tribution; the remainder consists 
of inter-plant transactions, ex- 
ports invoiced direct from plants 
and other sales not distributed 
through usual channels. 


Own Sales Division 


Of the 827 plants, 723 sold their 
products exclusively through their 
own sales organizations; they 
account for 99.1 per cent of total 
sales. The remaining 0.9 per cent 
of sales were made by 18 estab- 
lishments selling exclusively 
through manufacturers’ agents 
and 86 establishments negotiating 
the sale of part of their output 
through such agents. 

Of the 827 establishments in 
this industry, 556 with sales of 
$672,586,000 reported distribution 
costs totaling $17,133,500. It is 
incorrect to relate these sales and 
reported expenses directly, since 
46 plants reported a distribution 
pay roll without other distribution 
expenses, and 131 plants reported 
no distribution pay roll. 

There is included in the dis- 
tribution expenses of these 556 
manufacturers a total pay roll of 
$6,862,877 for salaries, wages, 
bonuses and commissions, paid to 
3,152 full-time and part-time 
officers and employes who de- 
voted all or a major portion of 
their time to distribution activi- 
ties, such as selling, advertising, 
sales promotion, credit, invoicing, 
and the installing and servicing 
of goods sold. This total pay roll 
includes $3,408,937 paid to 1,462 
full-time and part-time officers 
and employes who were also re- 
ported to the Census of Manu- 
facturers as engaged in produc- 
tion. 


1936 Studebaker 
Sales Hit 91,972, 
Best in 8 Years 


SOUTH BEND, Ind.—An all- 
time high mark for retail deliv- 
eries was established by the 
Studebaker Corp. last month, ac- 
cording to President Paul G. Hoff- 
man. During December, a total 
of 6,769 passenger cars and trucks 
were delivered in the United 
States, topping by 495 units the 
previous December delivery rec- 
ord, which was established in 1924 
with a total of 6,274 units deliv- 
ered. 

Hoffman also reported a total 
of 91,972 cars sold in 1936 an in- 
crease of 69 per cent over 1935. 
Studebaker sales in recent years 
follow: 


WILLYS DISTRIBUTOR inaugurates his own driveaway system. Jess Ellis, head of the Willys of 
Chicago, Inc., has put his own driveaway system into operation between the Toledo plant and Chicago. 
Shown here is one of the trucks on its first departure from the plant, with Ellis, left, and David R. 
Wilson, president of Willys-Overland. 





| Dodge Plant Workers 
Show Sports Interest 


DETROIT.—An interesting pic- | ers of the Dodge main plant 
ture, showing the extent to which| where there are 230 teams; the 


devotion to amateur sports per- | 


truck plant is second, with 46 


meates the ranks of automobile | teams, and the forge plant has 24 
factory workers, is given by J. F.| teams. 


Walsh who, as Dodge athletic di- | 


rector, guides the 


recreational | teams, 


There are three _ basketball 
one each for the main 


and sports activities in which the | plant, the truck plant and the 
physical prowess and skill of the | forge plant. 


motor car makers find expression. 


Walsh’s 1936 review of work- 
ers’ organized sports presents 
a veritable network of sports 
groups, with thousands of partici- 
pants, many of whose perform- 
ance records are of outstanding 
merit. The softball game, for in- 
stance, has developed no fewer 
than 2,368 players organized into 
148 teams of 16 men each. The 
main plant is represented with 110 
softball teams, the truck plant 
with 22 teams, and the forge plant 
with 16. The leading softball team 
won the Chrysler Corp. champion- 
ship two years in a row and has 
the further distinction of not hav- 
ing lost a game during the entire 
season. 

Of baseball teams, the Dodge | 
main plant has two, one consist- | 
ing of colored players, while the | 


The younger element, not yet 
eligible to a place on the com- 
pany’s payroll, also has its in- 
nings in a junior league of soft- 
ball and hardball players who are 
sons of factory employes. As 
many as.1,200 of these youngsters 
may be seen at play, during suit- 
able weather, on the 25-acre ath- 
letic field. 


Recreational highspots of the 
year were afforded by a series of 
organized picnics; the most for- 
midable of these was the July 25 
outing of Dodge main plant work- 
ers and their families to Walled 
Lake Park, picnickers numbering 
more than 50,000. 

Organized sports activities of 
| Dodge workers—as well as of 
workers employed at other Chry- 
|sler units—are conducted under 
sponsorship of the Chrysler In- 


truck plant and the forge plant | dustrial Assn, and with the co- 
have a team each. Horseshoe | operation of corporation officials 
pitchers, numbering 150, are found | and the managements of the dif- 


in the forge plant. 


In the number of teams, how- | 


ever, bowling tops all 


sports; 


ferent divisions. This co-operation, 
Walsh explains, results in many 


other | advantages not the least of which 
there are an even 300/is the provision of grounds and 


six-men aggregations of rollers.| other facilities for the unhamp- 


The greater proportion of bowl- | 


ered exercise of whatever sports 


ing teams are composed of work-/ attract the interest of the men. 


OLDEST AUTOMOTIVE WORKER, Charlie Blades, receives his 
ring award for having served Oldsmobile more than 35 years. At the 
turn of the century Blades forged by hand axles for the curved-dash 
single-cylinder Oldsmobile. J. J. Carter, manager of manufacturing, 
makes the presentation. C. L. McCuen, general manager, to Carter’s 
right, and G. H. Bernard, assistant manager of manufacturing, look 
on, Charlie’s ring carried five diamonds while the other ring awards 
were set with from one to three diamonds, depending on length of 
service. The awards were made last Saturday when Oldsmobile 
honored 1,200 veteran workers. Story on page 2. 


Chevrolet Sales 
In Dec. Increase 


Over °35 Period 


DETROIT.—Chevrolet’s new car 
sales totaled 101,286 units in De- 
cember, according to W. E. Holler, 
general sales manager. This 
figure represents an increase over 
the same month in 1935 of more 
than 21,000 units, as the record 
for a year ago was 80,189 new car 
sales. 

Sales of new trucks, included in 
the total unit sales figure, were 
17,516. Used car sales during the 
month were 148,163. 


Nash Distributors 
Hear Mason Tell 


Plans for Year 


CHICAGO.—The entire Nash 
distributor organization met in 
Chicago Friday to meet the presi- 
dent of the new Nash-Kelvinator 
Corp. and to hear him discuss 
plans for the coming year. 


George W. Mason was intro- 
duced to the distributors by 
Charles W. Nash, chairman of 
the board, in a series of meetings 
which took up the entire day. 

Taking part in the session, in 
addition to Nash and Mason, were 
C. H. Bliss, vice-president in 
charge of sales of the Nash di- 
vision; Courtney Johnson, general 
sales manager of the Nash di- 
vision; F. R. Babcock, advertising 
manager, and various Kelvinator 
executives. 

Mason, outlining his policies, ex- 
pressed the belief that Nash- 
Kelvinator not only is headed for 
a great year but that the future 
of the new corporation is as- 
sured big things. 


In introducing Mason to the 
distributors, Nash traced the his- 
tory of the Nash Motors Co. and 
pointed to the many advantages 
of the merger and the financial 
position in which the corpora- 
tion now finds itself. 


Today newspaper men from all 
parts of the country gathered 
at the Palmer House to meet the 
new Nash-Kelvinator president 
and his associates in the Kel- 
vinator division. 

Short talks were given by Nash, 
Mason and Bliss at a luncheon 
following the introduction of the 
automobile editors. 


John H. Powers 


“LOUISVILLE—John H. Powers, 
56, sales manager of the Packard 
Motor Co. at Lexington, Ky., is dead. 
Mr. Powers was a son of the late 
J. D. Powers, former president of 
the Commonwealth Life Insurance 
Co. Surviving are brothers, R. B., 
Louisville; J. D., Stephen, A. D., and 
Tom, Broadway actor; sisters, "Mrs. 
E. H. Iglehart and Mrs. Jesse 


Kimbley. 
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Strike Peace Progresses 


REAL progress was made this week in the settlement of 

the General Motors strike. If union officials keep their 
word and move their men from occupied GM plants, the 
corporation has agreed to meet, with them Monday and 
discuss plans for settlement. Nothing could be accom- 
plished without discussion. 


Should the union keep its promise, there are still de- 
mands over which considerable controversy may be ex- 
pected. The paramount issue in this regard is insistence 
that GM recognize the UAW as the sole bargaining agency 
for all its workers. This touches a fundamental policy 
which the corporation cannot compromise. 


Cold-blooded as some “softies’’ may consider it, the 
right to hire and fire is the only guarantee of discipline 
within any employers shop. That is fundamental. We agree 
that this right should not be abused but we hold that Old 
Man Economics would be quick to punish any such abuses. 
No company or corporation could be as successful as GM 
z it = a practice of hiring and firing without regard 

oO merit. 


_ To set up the UAW as the sole bargaining agency within 
its plants would be to relinquish its right to hire and fire. 
Discipline over its workers would pass from GM fo the 
UAW, over which GM has no authority whatever. 


Fair Trade Practice 


A: its annual meeting here this week the National Au- 
tomobile Dealers’ Assn. voted to direct its efforts to- 
ward national and state legislation governing trade prac- 
tices. Already machinery has been put in operation in 
Washington for an administration-sponsored bill which 
would extend the present powers of the Federal Trade 
Commission to set up trade practice rules similar to those 
outlined by Federal Co-ordinator of Industrial Co-opera- 
tion, George L. Berry, in his December report. 


In a broad sense these rules would cover many trade 
practices previously embraced in the various codes under 
NRA. The new legislation seems definitely headed for plac- 
ing the control of wages and hours by the FTC. Should 
this develop it seems only logical that trade should seek 
some control of outside forces which affect its business. 


_ During the life of NRA, Automotive Daily News con- 
sistently urged dealers to co-operate under their code. We 
believe dealers should now give their full support to 
NADA by giving careful study to the new proposals and 
voicing their opinions to the association on just what 
should be done. 


_We are heartily in accord with the theory that an um- 
pire or referee of some sort is just as vital to business as 
an umpire or referee in sports. When sports become so 
corrupt that the rules of the game become secondary to 
box office receipts we call it a racket. We cannot conduct 
business on a racket basis any more than we can conduct 
sports on that basis. If we were to sit into a penny ante 
game we would like to know what is wild. It is obvious we 
et awe — _ oe business game but the most suit- 

€ rules can be obtained only by every player doi i 
part to help formulate them. o _s c ee 


FAIR It is fortunate for the 
AND workers of America 
SQUARE that some 38 years 
ago, there walked 
through the gates at Ellis Island 
a young, square-shouldered Dane 
who came with $12 in his pockets 
to make his way in this land of 
golden opportunities. Tuesday 
afternoon I was an interested in- 
terloper in a meeting between this 
man and some 40 correspondents 
representing millions of news- 
paper readers, not only in the 
United States, but all over the 
world. Only an individual who 
had come up from the ranks of 
the emigrants to control of the 
direction of one of America’s 
greatest corporations could today 
understand the minds and hearts 
of the nearly 200,000 families on 
his payrolls. Only a man whose 
reputation for fair and square 
dealing over so many years could 
face these inquisitors and answer 
their sharp and pointed questions 
with a sincere and honest candor 
which would disarm even an 
enemy—if he had one. 
* * * 


BILL KNUDSEN, they call 
him, and his replies were as short 
and direct as his Nordic name 
would indicate. There was no at- 
tempt at evasion or parrying with 
words. There was not even the 
request that a pointed question 
be repeated so that he might 
weigh carefully his answer. He 
spoke as frankly as one might to 
his family or a bosom friend. 
When someone spoke of the dis- 
turbance at Flint between strik- 
ers and the city police, his face 
showed the pain of one appraised 
of an accident to a member of 
his family. “I hope no one else 
will get hurt,” he said, and every 
map whbd heard him knew that 
he meant what the said. When 
he talked of the loss to “his men” 
of a million or so dollars every 
day that the strike was con- 
tinued, one knew that he was 
placing himself in the position of 
the worker returning to his fam- 
ily on “pay-night” with an empty 
pocket where the company check 
should have been. 


* * * 


IT WAS NO surprise to any 
man who sat in that room the 
other afternoon or to any man 
who knew Bill Knudsen that this 
morning’s papers carried the 
welcome news that the union 
had agreed to evacuate the plants 
and that parleys looking to a 
peaceful settlement would begin 
next Monday. For 15 long hours 
six men had faced each other 
across the Governor’s desk at 
Lansing. It was 4:30 a.m. before 
they had shaken hands and 
agreed on a truce. It is significant, 
however, that the Governor could 
say as he left the meeting: “These 
hours of negotiations and confer- 
ences have left us in an atmos- 
phere of perfect cordiality and 
good will. * * * There has not 
been a hasty or inconsiderate 
word spoken!” Men do not say 
“hasty or inconsiderate words” 
in the presence of Bill Knudsen. 
He is as far from the egotistical, 
arrogant and dictatorial type as 
is the north pole from the south. 
His simple statement of a fact is 
more eloquent in conviction than 
an oration. Why? Because he is 
honest and men instinctively 
know it. 

* x * 


IT IS FORTUNATE for the 
workers of America, for the deal- 
ers and their salesmen and for 
the millions of men, women and 
children in this country who are 
dependent directly or indirectly 
on the automotive industry that 
at this time of crisis, in which 
the very prosperity of an entire 
nation is in the balance, a cer- 
tain emigrant boy with a clear 
brain and a heart to match his 
giant physique walked through 
the gates of Ellis Island to make 
this his beloved, though adopted 
native land.—G. M. S. 


In This 


Former Hop, Step, Jump Champ Tries Come-Back 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Strike 

There are two things that we 
are writing to ask about, in the 
hope that you will give us what 
information you have at hand on 
them. The first one, of course, 
is the strike. Supposing that 
labor and the General Motors 
should come to an agreement, 
we'll say at the end of this week. 
How long will it take the Chev- 
rolet division, which we are most 
interested in, to get back into 
production and how long after 
they once get started will it take 
them to reach peak in their east- 
ern plants, namely, Buffalo and 
Tarrytown? 

What information we have, of 
course, is just what we get 
through the papers and radio, 
which indicates that there is a 
big glass shortage which might 
take some time to renew, especi- 
ally if they should shut down the 
furnaces. What seems to be the 
opinion there in Detroit of the 
final outcome, and how long do 
they seem to be guessing that it 
will last? We know this is a 
hard one, although we feel that 
you are better informed than 
most any other source. 

The other question is in regard 
to the bringing to life again of 
some forms of the old NRA 
codes. The part that we are most 
interested in is that covering used 
cars. Do you think that laws will 
be enacted or bills drawn up 
which will bring back the used 
ear allowance book in any way 
similar to what it was, where 
the price is set by year, by model? 

Frankly, we hope that some 
such form of legislation is en- 
acted and made legal as we still 
say, at least I do personally, that 
it was the fairest way to trade, 
as it gave the sales force a 
chance to sell the product rather 
than spend his time arguing 
about allowance. 

We note in your last issue that 
NADA is planning to take this 
particular phase of the business 
up at their next meeting, and 


were just wondering if it is at 
the suggestion of the federal gov- 
ernment and what chances, if 
any, you feel a used car allow- 
ance has of becoming a perma- 
nent fixture for the business. 

Before we forget it, going back 
to the strike again, how is this 
going to affect Plymouth and 
Ford and the other manufactur- 
ers? Are they apt to be tied up 
by lack of supplies? — Howard 
Ingraham, Ingraham Chevrolet, 
Inc., Augusta, Me. 

* * * 

Editor’s Note: Both of Mr. In- 
graham’s questions are answered 
in the NADA and strike stories, 
in today’s issue. 


Statistics 

As a regular reader of your 
twice -a- week newspaper, which 
we have found very interesting 
and a good medium for keeping 
informed of happenings in the 
automotive industry, we are won- 
dering whether perhaps you could 
supply us the following data: 

1. Total sales of American pas- 
senger cars and trucks for 1935. 

2. Total sales of American pas- 
senger cars for the first 10 months 
of 1936; total. sales of American 
trucks for the 10 months of 1936. 

3. Sales figures for each of the 
following passenger cars and 
trucks for the first 10 months of 
1936 as compared with 1935, these 
makes representing, according to 
our understanding, the first six in 
point of 1936 registrations: 

Cars—Chevrolet, Ford, Plym- 
outh, Dodge, Oldsmobile, Pontiac. 
Trucks — Chevrolet, Ford, Dodge, 
International, GMC, Diamond T. 

In the event you are not in a 
position to supply this informa- 
tion, will you kindly suggest 
sources from which this data can 
be obtained.—F. B. Killian, auto- 
motive engineering and _ sales 
promotion, foreign trade dept. So- 
cony-Vacuum Oil Co., Inc., NYC. 

* - * 
Editor’s Note: Following are 
(Continued on page 19, Col. 4) 
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170, maintained at its maximum 


over a wider range of engine | 


speeds, from 850 to 1,550 r.p.m., 
corresponding to road speeds of 


two miles per hour in low gear | 
| load platform has been increased 


to 27 miles per hour in high gear, 
with four-speed transmission. 

Piston displacement is increased 
to 216.5 cubic inches, and the 
compression ratio is increased to 
6.25 to 1. The new pistons are 
of dome-head, slipper-type skirt 
construction, with X-rib reinforce- 
ment. The crankshaft and cam- 
shaft have four bearings each. 

The intake manifold is re-| 
designed to effect better heat con- 
trol. The radiator grille has been 
redesigned to space the chromium 
bars farther apart, to admit more 
air to the radiator core; and the 
fan has been relocated to permit 
the blades to extend higher. 

On both the commercial car and 
the 1%-ton truck models, the 
cab and the panel bodies are of 
all-steel construction, including 
seamless, one-piece tops. The load 
platform is constructed of wood, 
which is said to be quieter and 
more durable than steel for this 
use. 

Foot is Added 

The wheelbase of commercial 
car models remains at 112 inches, 
but the forward position of the 
engine permits the addition of | 
close to 12 inches to the load 
floor length of panel and express 
bodies, while increased rear tread 
makes possible an increase of 
2% inches in load floor width. 
In the 1%-ton models the change 
in engine location is utilized to 
move the load center farther 
ahead of the rear axle. The 1%- 
ton models are in two wheel bases, 
131% inches and 157 inches. 

Both the commercial cars and 
the 1%-ton trucks have chassis 
frames of improved design, in- 





creased in strength and rigidity. 

Springing, also, has beens 
changed on all models to effect 
improved steering geometry. 

In the commercial car models | 
the rear axles are virtually un- 
changed, except for the increase 
in length in the housing and drive 
shafts, to give the wider rear | 
tread. The rear axle of the 1%- 
ton mode] has a new housing of 
the one-piece, seamless steel type, | 
which replaces the former malle- 
able. iron housing with seamless | 
steel tubes. 

The 1%-ton models are said to 
have a 40 per cent stronger rear 
axle shaft. The Chevrolet design 
of hydraulic brakes, with one- 
piece double-articulated brake 
shoes, is retained in both lines. 
In the commercial car, the hand 
brake mechanical linkage is new, 
with simplified adjustment, and 
utilizes flexible cables to actuate 
both brake shoes in each rear 
wheel. 


Brake Piping Improved 

The hydraulic piping layout is 
said to be improved by re-arrang- 
ing the piping and flexible tubing 
to prevent air pockets and bends, 
and at the same time, to avoid 
excess heat from the engine and 
exhaust. Besides the reported 
improvement in steering geometry 
gained by the new front springs, 
the 1937 models are claimed to 
have a sturdier steering gear 
mechanism with a higher gear 
ratio. 

Fuel supply is from an 18- 
gallon tank equipped with a 
special vent which exhausts fumes 
outside the cab or body, which is 
said to act as an important safety 
device for the protection of the 
driver. In cab models of the 
commercial cars and 1%-ton 
trucks, together with the panel 
and express body types of the 
latter, the tank is located under 


| durable stake pockets. 
| load distribution 





the driver’s seat, with the seat 
cushion divided. 

A description of the bodies for 
the two series follows: 


Commercial cars—panel, can- 
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ew Engine Features Chevrolet's “ot Truck Line 


Chassis, Bodies of All 
Models are Redesigned 


(Continued from Page 1) 


opy express, pick-up (with cab), 
and suburban carry-all. 

The new panel has an overall 
length of 138% inches—more than 
a foot longer than last year. The 


to 86-13 /16 inches. A large, re- 
cessed advertising panel is pro- 
vided on each side of the body. 

The new canopy express is said 
to have improved appearance 
through its steel construction, 
larger windshield for better visi- 
bility, more easily operated door 
windows, improved weight distri- 
bution, and larger load space. 

Capacity Up 8% 

The new pick-up (with cab) 
has a longer steel body, increasing 
cubic capacity by 8 per cent. 
An extra bolt is added on each 
side for attaching the front end 
panel to the side panel, which is 
claimed to prevent any possible 
distortion of the front end panel, 
even under abuse. Rust proofing 
of the body is assured by dip 
painting rather than spray paint- 
ing. 

The new carry-all suburban, 
suitable for either passenger or 
cargo transportation, has an in- 
terior that is both longer and 
wider than last year’s. There is 
now seating space for eight pas- 
sengers, or room for additional 
cargo, if the truck is used with 
the rear seats removed. 

The 1%-ton truck line  in- 
cludes: panel, canopy, express, 
pick-up, stake, stake express, and 
stock rack. 

The panel has an all-steel body 
structure throughout. Due to 
locating the power plant farther 
forward, the payload and weight 


| distribution are said to be con- 


siderably improved. 

The new canopy express is 
similar to the panel body, except 
for the partition back of the 
driver’s seat and the openings in 
the sides and rear. The weight 
and payload distribution is said 
to have been improved. 

The new pick-up is reported to 
have improved payload and weight 
distribution, due to the relocation 
of the power plant. 


Improved Distribution 

The new stake is available in 
either the 131%-inch or 157-inch 
wheelbase, with nine-foot and 12- 
foot body lengths, respectively. The 
stake sides are firmly aligned in 
Improved 
is also said to 
be have been effected in this 
model. 

The new stake express is 
Similar to the stake model, 
except that it has a steel tail gate, 
and is available in the 157-inch 
wheelbase. The new stock rack 
on the 157%-inch wheelbase also 
is said to have completely im- 
proved load distribution. An im- 
portant new feature is a stock 
entrance gate that slides horizon- 
tally, instead of vertically. 

In addition, two commercial 
cars are offered on the 1937 
Master passenger car chassis. 
These are the streamlined sedan 
delivery body, all-steel in con- 
struction including the top, and 
the coupe pick-up, which is a 
regular coupe passenger model, 
carrying a_ steel pick-up box 
mounted in the rear deck com- 
partment and extended to form a 
platform 66% inches long be- 
tween the front partition and the 
tail gate. 


Court Will Decide 
On Truck Signals 


BOSTON. _ ‘The question of 
compulsory direction signals on 
motor trucks in Massachusetts 
will be decided by the state su- 
preme court within the next few 
weeks, 

When the state department of 





THE NEW CHEVROLET STAKE truck for 1937 is available in either the 131%-inch or 157-inch 
wheelbase, with nine and 12-foot body lengths, respectively. The stake sides are firmly aligned and it is 


claimed they remain in true line even when the rear gate is left off. 


THE NEW CHEVROLET PANEL job has an overall length of 138% inches—more than a foot longer 
than last year. The load platform has been increased to 86 13/16 inches. 


a 
2 


THE PICK-UP in the Chevrolet 1937 truck line has improved payload and weight distribution 
through re-location of the power plant, Greater strength is claimed by the use of more sheet metal and 


steel construction. 


THIS STREAMLINED DELIVERY body, all steel in construction including the top, is offered on 
the 1937 Master Chevrolet passenger car chassis. 


public works issued regulations 
for direction signals for trucks 
early last year, setting July 1 as 
the deadline, the motor truck 
club of Massachusetts protested 
and obtained a public hearing. 
La Rue Brown, counsel for the 
truck club pointed out that under 
the regulations it was possible to 
order all passenger cars to put 


on the equipment. The regulations 
later were rewritten by the at- 
torney general’s department and 
approved by the governor and 
council. 

The Motor Truck Club then 
went to court on the issue that 
the department had no authority 
to make regulations for direction 
signals; that the legislature had 


not delegated such power to it. 
If the supreme court upholds 
that contention, all direction 
signals will be ruled out and 
it will be a matter for action by 
the legislature. Meanwhile, there 
has been no attempt to enforce 
the law and the Motor Truck Club 
advised its members not to equip 
their vehicles with the devices. 
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NOW ...to help Chevrolet dealers 
make bigger profits than ever before— 


Ey, 
CHEVROLET TRUCKS 


and Commercial Cars 
for delivery and haulage needs 


PERFECTED 
HYDRAULIC BRAKES 
(with Double-Articulated Brake Shoe Linkage) 
The smoothest, most efficient, and most 
dependable brakes ever built. 
ca 


NEW HIGH-COMPRESSION 
VALVE-IN-HEAD ENGINE 
Giving even greater pulling power— 


even greater economy—in an unequaled 
combination. 


MORE LOAD SPACE— 
IMPROVED LOAD 
DISTRIBUTION 


Bigger loads per trip—more trips per 
day—higher earnings per truck. 


FOR ECONOMICAL 
TRANSPORTATION 


New all-time sales records in 1936! during the past year. 


peak two-month sales of Chevrolet pas- 


NEW STEELSTREAM STYLING 


Making Chevrolet trucks for 1937 “the 
best-looking trucks on the road.” 


IMPROVED FULL-FLOATING 
REAR AXLE 


(with New One-Piece Housing on 
1'4-ton Models) 


Super -strong — super - sturdy — built to 
give many thousands of miles of de- 
pendable service. 


NEW ALL-STEEL CAB 


A solid unit structure of steel—extra safe, 
extra comfortable. 


They have even more power; 


they are even more economical; they have more load 


senger cars for 1937! And now Chevrolet introduces 
the new 1937 Chevrolet trucks and commercial cars 
—providing another source of increasing sales and 
increasing profits for Chevrolet dealers! 

These new Chevrolet trucks are even greater in all 
respects than the famous Chevrolet units with which 
Chevrolet dealers won overwhelming buyer preference 


space and improved load distribution; they bring to 
truck buyers the definite advantages of more power 
per gallon and lower cost per load! 

Small wonder that Chevrolet dealers enter 1937 
with even greater confidence than they entered 1936 
—the biggest year in all Chevrolet history to date! 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 


WHEN YOU HAVE THE Cy) ar 
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§, YOU HAVE FRIENDS 


NADA Backs 


Benson U rges | Dealers 


To Add Active Support| 


(Continued from Page 1) 


certainly a most imperative need 

that should be provided by the 

legislature of every state, dealers 

should not let go unchallenged the 

too general public impression that 
inspection is 
simply a scheme 
to bring in more 
service work to 
the trade. 

“This is not 
true. Regular, 
periodic inspec- 
tion would, in 
the long run, 
not materially 
increase the 

os work of recon- 
ditioning cars. It would tend to 
reduce such work, if anything. 
Less work, and less expense, 
really, is needed when defects are 
corrected before they become a 
menace, than later when they may 
result in broken wheels, smashed 
bodies and wrecked machinery. 
’ “High and unselfish as the mo- 
tive is in the prevention of death 
and destruction on our highways 
and streets, the net result will be 
the protection of the dealer’s busi- 
ness and the advancement of the 
automotive industry. In order to 
understand that, the dealer must 
see clearly his own individual re- 
sponsibility. 

Similar Laws Coming 


“Today too many dealers are 
interested solely in making sales. 
They see that their part of the 
deals, the terms of their contracts 
with the purchasers, are carried 
out to the letter. Seldom do they 


¢ GREAT CARS! 
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co 


business in Foe 


give thought to any responsibility | 
that extends beyond the close of 
the deals. They allow worn out, | 
unsafe, potential death machines 
to be put into the hands of equally 
unsafe, dangerous individuals. | 
Just as there is a law in most 
states safeguarding the sale of | 
lethal weapons, the time is fast 
approaching when similar safe- 
guards are liable to be erected in 
the sale of automobiles. 


“In France are 3v,000 graves of 





with 
line wa 


American soldiers killed in the 
World War. In America are 37,- 
000 or more graves of our people 
killed in motor vehicle accidents 
in 1936, and similar appalling 
figures for the other past years. 
“In that picture, one must 
think of the automobile dealers 
who have filled the highways and 
byways of our nation with cars. 
It is their responsibility more than 
that of any other group to see 
that safety goes hand in hand 
with that colossal distribution. 
“The United States and other 
governments recognize their duty 
in the curtailment of war muni- 
tions to belligerent countries. The 
time has now come when the 
dealer in the motor car, whose 
casualties mount higher than 
those of war, must recognize his 
duty in reducing to a minimum 
the possibilities of destruction 
that may follow his sale of that 
product. His course of action, 
however, must be confined to the 
promotion of safeguards in the 
use of the automobile after it) 
leaves his hands. For the most| 
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ADN’s ‘Junk the Junkers’ Campaign 








A CARRY-ALL SUBURBAN Chevrolet suitable for either pas- 
senger or cargo use, has a longer and wider interior than last year. 
It seats eight persons and the interior is trimmed in the passenger car 
manner, The rear seats can be removed to carry luggage. Story on 


page 1, 


part these safeguards must take 
the form of laws, and particularly 
in the enforcement of the laws. 


“It is this phase of his responsi- 
bility that is too often ignored by 
members of the trade. 


“It is a responsibility that can- 
not be passed over lightly much 
longer, because it is one he owes 
to his own business, to the trade 
in which he makes his living, to 
his family and neighbors as a 
civic duty, and to the national 
welfare in which he participates 
as a patriotic duty. 

“In the first place, if he con- 
tinues to neglect it, public opinion 
is going to do it for him, to his 
ultimate disadvantage and sor- 
row. The climbing annual death 
toll from automobile accidents in 
this country can reach only a 
certain point before a wave of 
general indignation will sweep 
into existence such drastic regu- 


lation as to seriously cripple the | 
| reached the stage where one even 


hears talk about the saturation | 
| point having been reached in the | 


Actual photograph of Nash Ambassador Six 4-Door Sedan 


@ The cars are right! The 
prices are right! And when 
you have that combination 
—dealers know it spells big 
volume and big hee ng We’re 
signing up new dealers at a 
faster rate than ever before. 


Think it over! Here’s a line 
that embraces three great 
series of cars. No other line 


Wow 


covers the volume market 
as completely as Nash. 


Write in confidence. Get the 
whole story of the NEW Nash 
franchise. Learn how Nash 
protects dealer profits. 
Address C. H. Bliss, Vice- 
President in charge of sales, 
Nash Motors Company, 
Kenosha, Wisconsin: 


ils NASH 


| 

business of automobile retailing. 
|The pendulum, if allowed to 
swing too far one way, will re- 
turn too far the other. 


Deemed Too Dangerous 


“Indicative of the handwriting 
on the wall, one does not have to 
look long now to find the man 
who puts up his car on Saturday 
and keeps it there until Monday 
because he is afraid to travel on 
the highways over Sunday. Thou- 
sands of otherwise enthusiastic 
motorists take trains or buses on 
trips out of town because of the 
constantly growing danger of 
driving their own cars over the 
national highways. Thousands of 
business men in the larger cities 


or buses where a few years ago 
they were accustomed to drive 


| their cars, now deemed too dan- 


gerous to use in the early morn- 


| ing or evening rush of traffic. 


Interest in traffic safety has 


automobile industry. I believe 


believe it is certainly unwise, and 





unless we build more adequate 
highways, and unless these high- 
ways are kept safe for the aver- 
age driver. This is a form of 
safety that looks far into the 
future. 

Dealers Should Lead 


“If it is true that we must have 
more, better and safer highways, 
then it is obviously an imperative 
duty of the automobile dealer to 
take the leadership in seeing that 

|such constructive movement is 
begun at once. In its initial stages 
lie the tasks of education and leg- 
|islation. The automobile dealer 


Va. Registrations 
Rise During ’36 


RICHMOND, Va. (UTPS).—The 


| total number of motor vehicles 
a | licensed in Virginia between Mar. 





1, 1936 and Jan. 1, 1937, increased 
35,470 over the same period a year 
ago, John Q. Rhodes, director of 
the division of motor vehicles re- 
ports. He expects the total regis- 
tration for the license year to go 


| beyond 430,000. 


On Jan. 1, the total was 428,580 
compared to 393,110 on Jan. 1, 
1936. Revenue increased $593,213, 
from $5,041,512 to $5,634,726. De- 
spite the large increase in the 
number of vehicles on the streets 
and highways of Virginia, ac- 
cidents were fewer during the 
past year. 


Twenty-eight per cent of gasoline 
costs represents taxes, according to 
the Automobile Manufacturers’ Assn. 


remain the problem of adequate 
highways and other safety mea- 
sures. If inspection results in tak- 
ing comparatively few owners off 
the highways, the trade and the 
public can well get along without 
them. They will be back. For 
every dangerous person and car 
temporarily eliminated, two new 
but safer ones will develop. 


“In a nutshell, the time is fast 


| approaching when it will be, if 


today go to work on street cars| it is not now upon us, a question 


of regulating or of being regu- 
lated, in this matter of safety. 
Experience has taught us that 


| when the public is aroused to the 
| point of action, that action usually 


is to drastic, and someone is hurt. 


|In this matter, it will be the in- 


dustry and the trade. 
“In the other premise, with the 


| automobile dealer actively partici- 


| there is no such thing. But I do}! 


almost impossible, to further in-| 
| crease the sale of motor vehicles | 


pating in the movement, an ap- 
preciative public will be friendly. 
The dealer is a business man of 
standing in his community. He 


|'has fought long, hard and suc- 


| who cannot devote part of his | 


NICKELGRAMS 


|time, or at least his name and 
goodwill through association ef- 
| fort, to such a program should get 
out of the business of adding more 
cars and more danger to an 
already overloaded traffic. 

“There is no question but that 
periodic inspection, with its at- 
tending educational aspects, if ob- 
served universally, will be a great 
forward step. It is my opinion 
that educational campaigns are 
highly important in this connec- 
tion, especially at the start and 
until the public has become ‘in- 
spection-minded.’ A number of 
cities have demonstrated that it 
isn’t so much the faulty cars that 
are responsible for accidents, as 
it is the drivers whose attention 
has not been focused on the safe 
performance of such cars, 

“An educational campaign not 
only will materially aid in the 
success of periodic inspections, 
but will also lay a groundwork 
for future safety progress, when 
the car owner, who must undergo 
the often inconvenient and some- 
what expensive test, will be called 
upon to lend his voice, his vote 
and his taxes to other objectives. 

Correcting Present Evils 

“Periodic inspection is an 
emergency step to correct pres- 
ent evils, and perhaps is the most 
important first activity of a broad 
program, But once corrected, and 
then maintained, there still will 





| 


cessfully to dissipate the early 
day impression of the public that 
he would ‘gyp’ his customers if 
he could. The genius of the auto- 
motive engineers has helped in 
this by furnishing better cars at 
less price. The dealer no longer 
is in the class of the shifty-eyed 
horse trader. Caveat Emptor— 
‘Let the Buyer Beware’—no longer 
hands over his business. 

“His leadership in a_ safety 
movement, an activity that may 


(Continued on Page 16, Col. 1) 
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It takes big powerful machine- 
tools to build the press dies and 
tools required for fabricating all- 
steel bodies and other sheet 
metal parts of an automobile. 
Rigidity is also needed in order 
to produce fine accurate work. 
The Cincinnati Planer Company 
has just built a huge 72 in. open- 
side plane for a large Detroit die 
shop, and due to the heavy cuts 
taken on a machine of this type, 
found it desirable to use a close- 
grained high test Nickel iron for 
all major cast iron parts. Nickel 
Cast Iron has the unique prop- 
erty of providing great rigidity, 
wear resistance, and strength, as- 
suring unvarying results and 
trouble-free service. Alloy ed 
iron castings for this special die 
shop machine were made under 
close metallurgical control by 
THE the Elyria Foundry Co. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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GRAHAM ONE SI 
PLACE IN ITS PRI 
OFFICIAL RESULTS 
ASSOCIATION STO 


PERFORMANCE OF 
EARL B GILMORE 


Our congratulations and appreciation go 
to Ralph Hamlin, Los Angeles distributor, 
and his organization, for entering and han- 
dling the Graham cars that again in 1937 
won the Sweepstakes Grand Championship. 


THE QUICKEST, 


® The Gilmore -Yosemite Economy Sweepstakes is 
America’s blue ribbon economy classic, open to all 
stock cars, sponsored annually by the Gilmore Oil 
Company of Los Angeles, under AAA sanction. 


For two successive years Graham Superchargers have 
won the Sweepstakes Grand Championships. For two 
successive years other Graham cars have won the cham- 
pionships of their respective price classes. This year, in 
addition to winning first place in its price class, a 
Graham Cavalier finished second to the winning Graham 
Supercharger in the Grand Sweepstakes rating. 


For two cars entered by the same manufacturer to take 
first and second places in the Sweepstakes Grand 
Ciampionship is unprecedented in the history of the 
Gilmore -Yosemite Economy Sweepstakes. 
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To its demonstrated superiority in economy over all 
American automobiles, Graham adds an equally im- 
pressive superiority in performance. 


The striking beauty of new Graham cars, their luxurious, 
roomy comfort, the thrilling power of the most efficient 
automobile engine in the world, their low cost and un- 
approachable economy recommend them to every 
automobile owner. 


A limited number of rich Graham franchises are avail- 
able to energetic businessmen. You are invited to hear 
the Graham story. 


Write or wire F. R. Valpey, General Sales Manager, 
Graham-Paige Motors Corporation, Detroit, Michigan, 
for details. 
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FARTHER AND FASTER ON A GALLON OF GAS THAN ANY CAR IN THE WORLD 
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used car values set up under the 
dealers code a few years ago. 


To get a similar plan in action, 
committees will be set up to study 
fully the possibilities of legisla- 
tion. NADA members approved a 
plan whereby, through the legisla- 
tive committee to be appointed by 
the president, such action may 
be taken as may properly come 
under its consideration. A sum 
not exceeding $15,000 was sug- 
gested as being part of the NADA 
appropriation. 

The program to be followed by 
NADA in bringing about fair 
trade practice legislation will be 
based on the report of its com- 
mittee on fair trade practices, 
made on Dec. 11, 1936. The com- 
mittee recommended the follow- 
ing, which “are urged only to the 
extent that state legislation may 
ultimately be found necessary to 
supplement federal laws:” 


l The enactment by congress 
of a model fair competition 
act prohibiting as unfair competi- 
tion any act or conduct, whether 
in manufacture, production, distri- 
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bution, sale, or advertising of 
merchandise or services, which 
is characterized by fraud, deceit, 
misrepresentation, bad faith or| 
oppression, or which, by reason 
of the maintenance of unjust or 
unreasonable wage or hour stand- 
ards or the employment of child | 
labor, or by reason of merchan- 
dising, distributing, or advertising 
practices, or otherwise, would 
tend in its results to create monop- 
olies or to be injurious or op- 
pressive, particularly as to small 
enterprise, or to reduce involun- 





AUTOMOTIVE DAILY NEWS, SATURDAY, JANUARY 16, 1937 


NADA Pushes Plan for Fair Trade Practice Codes 


Association Pledges Aid 
In Eliminating Discounts 


(Continued from Page 2) 





tarily the number of independent 
competitors willing and able to 
maintain just and _ reasonable 
labor standards and to operate at 
a reasonable profit. The statute, 
besides setting forth a general 
definition of unfair competition 
including the elements above in-| 
dicated, should also expressly, but 
without limitation, prohibit spe-| 
cific acts of unfair competition | 
such as the loss leader practice) 
and other unfair practices enum-| 
erated in your committee’s re- 
port of March 12, 1936, to which 
should be added, under proper 


“ot, = 











R. H. VALPEY, Graham sales manager, left, and Lee Schwartz, 
Wayne county (Detroit) district manager for Graham, have a chat 
with ADN’s Chris Sinsabaugh at the NADA banquet this week. 





definitions resulting from further 
study, the unethical practice of 
piracy of design. 

The act should expressly 

permit resale price mainte- 
nance by adopting the general 
principle of the Feld-Crawford 
legislation. 


The act should expressly de- 
clare that as against a com- 


and not employing child labor, 


the maintenance of unjust or un- 
reasonable wage and hour stand- 
ards constitutes unfair competi- 
tion. 

An administrative body should 

be constituted, either out of 
the federal trade commission, or 
otherwise, empowered and re- 
quired to investigate and prose- 
cute violations of the proposed 
fair competition act: but any 
| person, whether employer or em- 
ploye, being aggrieved by any 
violation or having a substantial 
interest in the observance of the 
provisions of the act shall have 
the right in his own name to 
institutelegal proceedings for en- 
forcement, 

Either this administrative 

agency or another should be 
authorized to investigate, study, 
consider and approve any agree- 
ments voluntarily submitted to it 
by management and labor in any 
industry or trade dealing with 
minimum wages and maximum 
hours and/or fair trade practices. 
Such agreements when submitted 
by a preponderant percentage and 
approved by such administrative 
agency would thereafter consti- 
tute prima facie evidence of the 
reasonableness and justness of the 
regulations as to wages, hours, 
labor conditions, or trade prac- 
tices so approved, and such ap- 
proval would also involve, until 
revoked or abrogated, exception 
from liability under the anti- 
trust laws to all parties to such 
agreements in connection with 
action on their part carrying them 


out. 
6 The hearing and adjudication 
of all complaints for violation 
of the proposed fair competition 
act should be vested by the act 
in a judicial body, preferably an 
independent industrial court, hav- 
ing equity powers including the 
power of issuing permanent and 











petitor maintaining proper labor 
standards as to wages and hours 


the employment of child labor or 





of fair competition presented by 
the issue. 


To the extent, if any, that 

state legislation may be found 
legally necessary to include the 
entire field of national commerce, 
the act should (a) authorize uni- 
form state competition acts of a 
type similar to the proposed fed- 
eral act above described and pro- 
vide the consent of congress that 
they be valid notwithstanding any 
incidental interference with in- 
terstate commerce: (b) prohibit 
interstate commerce to the ex- 
tent that it involve transporta- 
tion into any state of mer- 
chandise: 

(1) Unfairly competing with 
goods manufactured or sold in 
compliance with the state’s fair 
competition act, or, 

(2) That was sought to be in- 
troduced into any state in viola- 
tion of action taken within the 
state under a statute of the Feld- 
Crawford type, or, 

(3) That are manufactured or 
sold in violation of labor stand- 
ards approved by compact be- 
tween the state of the purchaser 
or the state of the manufacturer 
or seller. 


The committee reiterates the 
recommendations contained in 
its report of March 12, 1936. 

The approval of this section by 
the representatives of labor on 
this committee is conditioned on 
such a court being so constituted 
as to include a specified number 
of judges appointed from nomina- 
tions submitted by representative 
national organizations of labor. 

Although the meeting was 
attended by approximately 600 
persons, letters were received 
from thousands of dealers re- 
questing that definite action be 
taken on a fair trade practice 
code. 


In this same category were the 
resolutions to abolish all special 
discounts to fleet owners and 
others who have been favored 
with discounts from the list price. 
The meeting went on record as 
definitely being opposed to the 
special discounts, and the legal 
department was authorized to 
work with the authors of the 
Robinson-Patman bill to obtain 
all legal means to get rid of the 
discount practice. 


The question of bootlegging of 
cars, a practice always making 
its appearance when high pro- 
duction and general demand for 
ears is in sight, was discussed 
and not only will state and 
national legislation be sought, but 
the manufacturers’ co-operation 
will be asked to eliminate dealers 
who are found guilty of turning 
over cars to bootleggers. 

Two important points in the 
used car situation were brought 
up. The first will be an appeal 
to the AMA to re-establish the 
junking fund plan. It was shown 
that, under the previous junking 
plans, highway safety was at a 
higher level and that recent po- 
lice reports from the larger 
cities show an increase in acci- 
dents due to cars which should 
have been legislated off the high- 


BOOSTER PACKAGE! Every item 
attracts attention to Packard cable 
products, and will help you turn 
stock over more quickly! Remem- 
ber too, the Packard Business 
Booster Package is yours, abso- 
lutely FREE, when you purchase a 
quantity of Packard merchandise 
amounting to $10.00 or more. Be 
sure to order enough. You will 
want this sure-fire business getter. 
See your jobber today. Packard 
Electric Division, General Motors 
Corporation, Warren, Ohio. 
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The Standard Wiring Equipment of the Automative Industry 


To get your Packard Business Booster 
Package, we suggest the Merchan- 
diser Groups No. 36 or 37. These 
include the two most popular spool 
cable numbers, five of the fastest- 
moving Ignition Cable Sets, and 26 
ground straps and rope grounds. 
No. 36 has FOUR-FORTY Ignition 
Cable and Sets, while No. 37 has 
Lac-Kard Cable and Sets. 





ways. 

To assist in sales of used cars, 
it was proposed a committee to 
work with the SAE for the 
formation of a group, which will 
arrive at certain standards for 
inspection and reconditioning of 
used cars. 

The SAE will be asked partic- 
ularly to determine some definite 
place on the motor of an auto- 
mobile, where the engine number 
as well as the serial number of 
the car can be put to facilitate 
identification. 

Thorough co-operation with all 
local councils as well as the Na- 
tional Safety Council, for better 
driving and the establishment of 
uniform rules in every part of the 
United States was adopted. The 
question of standard rules for 
both right and left turns, signals, 
parking and other means for 
safer operation on the streets and 
highways is being left to a com- 
mittee. 


temporary injunctions, and having 
also power in any case to cite and 
after due hearing giving judg- 
ment with respect to all members 
of a trade and industry or a part 
thereof. Such a court should also 
have the widest power from time 
to time to modify or abrogate 
its judgments on the application 
of properly qualified parties and 
after due notice and hearing. Any 
person would be qualified to be 
a member of such court whether 
a lawyer or a layman. 
7 After passage of the pro- 
posed act, in cases as to 
which approved labor or trade 
practice agreements exist this 
court would treat them as pre- 
sumptive evidence but any party 
would have the right to establish 
any unfairness therein. In cases 
as to which no such agreements 
exist the court would consider ab 
initio, and on the basis of the 
tests laid down in the definitions 
and the act, the entire question 
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LOCAL DISPLAY ADVERTISING 


CHICAGO AMERICAN 
993,934 LINES GAIN 


In addition to leading all Chicago daily 
papers in retail gains and department store 
gains, the American had gains in general 
display, financial, classified, and legal ad- 
vertising for a total gain of 1,180,032 lines. 


7 
Source: Media Records, 1936 


Average Net Paid Circulation of the Chicago American for 
the months of November and December, 1936, was 445,761 


A CIRCULATION GAIN OF 


24,700 


OVER THE SAME PERIOD THE YEAR BEFORE 


CHICAGO AMERICAN 


-+-a good newspaper 


National Representatives: Hearst International Advertising Service. Rodney E. Boone, General Manager 
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23 Cars Finish Gilmore- Yosemite Economy Run 
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Graham Captures Award 
Second Year in a Row 


By L. c. BARNARD 


LOS ANGELES.—Despite 
covered grades, driving blizzards 
and temperatures the lowest on 
record in 15 years, the 23 out of 
25 1937 stock sedans which fin- 
ished the Gilmore-Yosemite econ- 
omy run last week established 
some sensational mileage records 
for the 352 miles from Los Angeles 
to Yosemite National Park. 


Results show that the 23 cars 
to finish made a combined aver- 
age of 20.81 miles per gallon. A 
further check-up revealed that 
every car had a full crankcase 
of motor oil at the beginning of 
the run and not a drop of the 
lubricant was consumed by any 
of the cars during the event. 

Most Gruelling 

Veteran American Automobile 
Assn. officials declare that the 
1937 edition of the “stingy event” 
was the most gruelling mileage 
event for such a representative 
group of cars in the history of 
motordom. 


Results of the run are rated a 
tribute to modern highway 
systems, engineering genius and 
petroleum products. 

A. C, Pillsbury, regional director 
of the contest board of the AAA, 
started the first car from Gilmore 
stadium at 5:00 a.m. Snow and 
ice-covered highways greeted the 
“scotch drivers” shortly after the 
beginning of their ascent of the 
Ridge Route, and before the sum- 
mit was reached a blinding snow 








ice- | storm contributed to the difficul- 


ties. After a brief respite from 


the snow, the drivers again ran | 


into snow north of Bakersfield. 

On the final lap over the high- | 
way into Yosemite park, 
drivers once more battled ice, 
snow and even colder temper- 
atures. Most of the drivers found 
it necessary to put on chains. 

Held Dinner 

The first car at the finish line 
in front of the government ad- 
ministration building was checked 
in by AAA officials at 3:05 p.m. 
and by 5 p.m. 23 of the cars were 
impounded under official observa- 
tion for final checking of gaso- 
line and oil consumption and 
stock status before the results 
were announced. 


Officials of the Gilmore Oil Co. | manufacturer, 


played host to drivers, observers, 
passengers and others interested 
in the run at a dinner in Ahwah- 
nee hotel that evening. 
Three Passengers 

Victors in the eight-price classes 
were recognized on the basis of 
the ton-mile rating, ie. the 
weight of the car in tons times 
the distance travelled and divided 


by the total number of gallons | 


of gasoline consumed. Every car 
in the event this year transported 
three passengers in addition to a 


driver and an observer, represent- | 


ing a competing make of auto- 
mobile. 
The Gilmore Sweepstakes Award 


THERMOSTAT 


A life partner for a good motor 


Made by the originators of the Sylphon Bellows— 


and the pioneers in its application to temperature 
regulation—Sylphon Automotive Thermostats are 
manufactured to high standards of quality which 


insure their long dependable service: the reason 


why they are preferred 


by leading motor car 


manufacturers striving for increased motor effi- 


ciency and fuel economy. 
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was won for the second year in 
succession by Clay Moore, of 
Ralph Hamlin Motors, driving a 
Graham Supercharger. Second 
sweepstakes award went to an- 
other Graham piloted by O. 
Wedgeworth and tnird place to a 
Hudson driven by Dick Klein, Los 
Angeles Hudson dealer. 

Rules for the Gilmore-Yosemite 
Economy Run as prepared by the 
AAA demanded that the motors 
of the cars be running at all times 
the cars were in operation. Coast- 
ing, disobedience of traffic laws, 
}or any trick driving were not) 
| Permitted. 


| Ceremonies Mark 
Opening of Ford 


Miami Exposition | 
| 


largest industrial exhibit ever | 
undertaken by any national! 
the Ford Florida | 
Exposition opened its doors here | 
with appropriate ceremonies Fri- | 
day evening. 


Adjudged by many to be one of ! 
the most beautiful buildings in | 
greater Miami, 
structure on Biscayne Blvd. is ex- | 
pected to be visited by a greater | 
part of Florida’s 2,000,000 seasonal 
guests. With many exhibits and 
entertainment features, the struc- | 
ture occupies an entire city block | 
in downtown Miami. 


Set in the center of the high 
ceilinged corridor of the building 
is an exhibit of southern products, 
which are processed for use in 
the manufacture of Ford auto-| 





mobiles. The west section con- 
tains scientific exhibits; special 
aids to safe driving, tests for ac- 
curacy in motor car operation, the 
famed Johansson precision gauges, 
rapid expert engine assembly, 
the mirrored “roll-over chassis” 
exhibit, and graphically animated | 
displays to illustrate economical 
automobile operation. On the op- 
posite side of the patio reposes | 
the Ford parade of cars. 

The structure was designed by | 
Walter Dorwin Teague. 

As a special attraction of the 
exposition, Jose Manzanares and 
his South Americans will play 


Name Clarification 


Is Sought by AAA 


WASHINGTON. —The new con- | 
gress has been asked to clear up| 
the confusion resulting from wide- 
spread use of “AAA”—embodied | 
in the legal trade mark of the) 
American Automobile Assn.— | 
when it is applied to the agricul- 
tural adjustment administration. 

Specifically, the federal gov- 
ernment has been asked by the) 
national motoring body to change 
the name of the farm adjustment 
agency. The request took the| 
from of letters to President 
Roosevelt; Secretary of Agricul- 
ture Wallace; Senator Ellison D. 
Smith, chairman of the senate} 
committee on agriculture, and 
Rep. Marvin Jones, chairman of 
the house committee on agricul- 
ture. 

“We recognize, of course,” 
stated President Henry of the 
AAA, “that neither congress nor 
the department of agriculture of- 
ficially authorized the use of AAA 
in reference to the agricultural 
adjustment administration. How- 
ever, it is only natural that news- 
papers in particular should use 
such an abbreviation in headlines 
and in news stories.” 


Dall ats rae Post 


DETROIT.—Lou A. Dall, until re- 
cently vice-president in charge of 
replacement sales at the Aluminum 
Industries, Inc., Cincinnati, has 
joined the H. A. Montgomery Co., 
chemical manufacturers, as an of- 
ficial and executive. 
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LEADING A FIELD of 25 cars, a Graham Supercharger 116 sedan 
won the AAA sanctioned Gilmore Los Angeles-Yosemite Economy 
Sweepstakes award Jan. 7 for the second consecutive year. Second 


MIAMI, Fla.—Rated as Florida’s| place also went to a Graham, a Cavalier unsupercharged model. 


Shown here is Earl B. Gilmore, left, president of the Gilmore Oil Co., 


the towering 


|F 


| about to present the trophy to Clay Moore, right, driver of the winning 


TERRAPLANE WINS the class trophy in the Gilmore Economy 
Run, Shown here are W. J. Hawkins, left, southern California district 
manager for the Gilmore Oil Co., presenting the trophy to Austin 
| Elmore, driver. Hudson was also a ‘winner, an eight leading the entire 


afternoon and evening concerts. 


eight-cylinder field, according to AAA records. 


WINNER IN ITS PRICE CLASS.—A. Albers, official of the Gil- 
more Oil Co., presenting the prize winning trophy to Roy Woods, 
driver of a Chevrolet, in the Gilmore Los Angeles-Yosemite Economy 
Woods; P. F. Johnson; J. W. 


Run, Left to right: W. G. Lucado; 
| Stevens; J. A. Stevenson; Albers, and Al Hartwig. 





Relative Standing in Gilmore-Yosemite Economy 
Run, Los Angeles to Yosemite Valley, Jan. 7, 1937— 


352 Miles—Supervised by AAA 


Miles 


27.29 
28.16 
20.83 
19.45 
22.0 

21.60 
20.47 
20.23 
18.53 
24.62 
18.33 
23.95 
22.71 
22.14 
21.60 
19.89 
17.17 
20.35 
19.45 
18.05 
18.05 
18.24 
15.64 


Plymouth 
Chevrolet, Master. 6 
Terraplane 

Pontiac 
Nash-LaFayette. . 


Oldsmobile 

Graham Cavalier. 6 
Pontiac 

Graham 116 Super 6 
Hudson 

Chrysler Royal... 
Nash Ambassador 6 
Packard 

Oldsmobile 

Nash Ambassador 8 
Chrysler Imperial 8 
Lincoln-Zephyr ..12 
Packard 120 

Cord 

Chrysler Airflow. . 


Per Gal. 


Ton Miles 
46.4 
49.2 
41.5 
41.8 
48.4 
47.5 
44.8 
45.5 
40.2 
52.246 
41.3 
53.4 
52.232 
49.59 
47.3 
44.5 
41.0 
49.6 
47.6 
41.7 
43.6 
45.6 
43.6 


Miles 


Per Hour 


32.10 
31.81 
33.79 
33.90 
33.57 
31.15 
33.63 
34.57 
34.17 
32.69 
31.62 
31.90 
32.64 
33.52 
31.11 
31.15 
34.17 
32.10 
34.46 
34.29 
31.52 
34.80 
30.34 
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The New York Times in 1936, for the eighteenth consecutive 


year, published the largest advertising volume in New York, 


and recorded also last year the largest advertising gain. 


‘Tneve impressive 

records are achieved 

because advertisers 

realize The New York Times is the basic 
advertising medium in New York—the 
foundation stone of successful advertis- 
ing effort in this market. 

This great volume of advertising be- 
comes particularly significant—in total 
and by classifications— because it has been 
achieved without extra inducements, 
without special concessions of commer- 


Lines 


21,755,814 
19,420,969 
2,334,845 


cialized ‘publicity, 
without extraneous 
advertising promo- 
tion schemes and without extra runs. All 
copy, moreover, has been subject to a 
strict censorship and published rates 
have been uniformly maintained. 

Thus, in 1936, another stone was add- 
ed to a strong foundation of advertising 
leadership. The Times keeps marching 
steadily ahead and we look forward to 
1937 with enthusiasm. 


The New York Times 


“All the News that’s Fit to Print” 





Trailers, Aircraft, 
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Safety, Future Engines Get Major A Attention of SAE 


Trattic 


Ales Studied at Conclave 


(Continued from Page 1) 


Among other things, Dr. Eckener 
said that “it is not at all certain 
that the airship will have finished 
its usefulness at the moment at 
which the airplane will also be 
in the position to transport a 
commercial load of passengers, 
mail and freight across. the 
oceans.” 

Dr. Eckener was greeted by 
one of the largest audiences ever 


HARRY T. WOOLSON 
President SAE 


assembled to hear a speaker at 
an SAE banquet and one which 
included many distinguished 
members and guests of the so- 
ciety, among them prominent exe- 
cutives of the industry. R. R. 
Teetor, retiring president; H. T. 
Woolson, president-elect; K. T. 
Keller, Chrysler; W. J. David- 
son, General Motors, and others 
prominent in the society were 
seated at the speakers’ table. The 
dinner was the occasion for pres- 
entation of the Vincent Bendix 
trophies to Louise Thaden, 


Blanche Noyes, Laura Ingalls 


and William Warner. 
Tourist trailers had a promi- 
nent place on the program for the 


first time in a national meeting/ 


of the society. They were treated 
in a paper entitled “Where Is the 
Trailer Going?” by Philip H. 
Smith. This speaker said nobody 
knows the answer to his question 
but he gave numerous pertinent 
particulars indicating that the 
trailer industry is growing into 
one of importance in itself as 
well as in relation to the auto- 
mobile industry. Discussions ques- 
tioned some of Smith’s conclu- 
sions as to recent and current 
production and questions con- 
cerning safety in its operation 
were quite numerous. President- 
elect Woolson said that the trail- 
er industry could count on the 
automobile industry to build a 
special towing chassis if the de- 
mand for such a product should 
be such as to promise a profit. 


Rear Engine Problems 
Future engines were fully dealt 


with in a paper by P. M. Heldt | 


prepared in co-operation with the 
passenger car activity, and this 
included references to engines 
suited for mounting in the rear 
of cars when and if such cars 
become a commercial reality. 
This was not the only paper deal- 
ing with rear engine car problems 
and their solution and discussions 
between members in the lobbies 
made it apparent that the rear 
engine car is receiving much at- 
tention. Rear engine bus units 
were also discussed. 

Trends in body construction 
were considered in another im- 
portant session with advocates of 
the so-called “chassisless” type 
having a big day. In the paper 
by Edward G. Budd it was stated 
that the trend is toward integral 
body and chassis or the elimina- 
tion of construction in which the 
body and chassis are separate 


units, and there are others who| 














VINCENT BENDIX, past president of the SAE, presents to 
Louise Thaden, right, and Blanche Noyes the Bendix trophies which 
they won at the National Air Races last year. 


DR. HUGO ECKENER, of Graf Zeppelin and Hindenburg fame, 
was the principal speaker at the SAE dinner in Detroit this week. 
Shown here with Eckener, center, are John A. C. Warner, SAE general 


manager, left, and E, P. Warner. 


took a similar view both as to 
passenger cars and to buses. 

Tuesday’s symposium drew a 
large attendance to hear papers 
by Max Roensch, of Chrysler; A. 
W. Pope jr., of Waukesha, C. G. A. 
Rosen, of Caterpillar Tractor, 
and O. C. Bridgeman, of the bu- 
reau of standards. These authors 
dealt with diesel and aircraft en- 
gines as well as with those for 
other service. Two other sessions 
considered various phases of the 
diesel engine and its application 
and interest in these subjects 
continued at a high level as in 
past years. Not all engineers, even 
in the truck field, are sold on the 
diesel engine for general use but 
there appeared to be many evi- 
dences that the number of suc- 
cessful applications is increas- 
ing and a willingness to recog- 
nize the merits of diesels for cer- 
tain classes of service. 

Among the livest sessions was 
that devoted to safety considered 
from law enforcement, highway 
and car design standpoints. W. 
J. Davidson presented the auto- 
mobile engineer’s view of the 
subject and said that, although 
the car itself is usually held re- 
sponsible for only some 10 per cent 


lamps still come in for much 
criticism, but engineers are doing 
their best to provide the safest 
lighting they know about and 
since one cannot be sure of avoid- 
ing what he cannot see, it is 
necessary to provide plenty of 
light on the road. The problem 
is to do this with adequate glare 
relief, Davidson indicated. 


Discussion brought out some 
favorable comments as to steps 
toward greater safety achieved 
during the past year, such as the 
development of improved safety 
glass and the recessing of knobs 
on instrument panels as well as 
the use of door handles and win- 
dow regulators which protrude a 
minimum distance from the sur- 
faces of doors. Although gains in 
vision angle have been made in 
some cases, it was stated that 
windshield pillars are still too 
wide in some instances and steps 
to remedy this were recom- 
mended. The lack of factual data 
as to precise cause of accidents 
was mentioned by Past President 
Dickinson and other’ speakers 
who made it clear that remedies 
tending to prevent accidents so 
far as the car is concerned are 
difficult to find without a better 


RETIRING PRESIDENT of the SAE, Ralph Teetor, left, and V.| of automobile accidents, engineers | Knowledge of such deficiencies as 
P. Rumely, chairman of the Detroit section of the SAE, were on hand | must continue to face and seek to| tend to produce accidents. 
when the society held its annual banquet in Detroit this week. 


Earned Reputation 


BORG & BECK 
CLUTCHES 


reduce this percentage. Head- 


Maintenance subjects were 





considered in the opening session 
of the meeting in a paper pre- 
pared by F. L. Faulkner and sev- 
eral collaborators under’ the 
heading, “Vehicle Design from a 
Maintenance and Operating 
Standpoint, Part Three,” this be- 
ing the third symposium on this 
general subject. This paper in- 
cluded a review of the prior 
papers; particulars covering stor- 
age battery and starter-generator 
combinations by R. M. Critch- 
field, of Delco-Remy; data on 
tractor-trailer coupling heights 
by M. C. Horine, of Mack; data 
on brake application and sug- 
gested standards by Steve John- 
son, of Bendix-Westinghouse; and 
a section headed “Operators’ Woes 
on Lubrication,” by A. Ludlow 
Clayden, of Sun Oil Co. 

Matters relating to lubrication 
came up in other sessions among 
them the session dealing with 
extreme - pressure lubricants for 
hypoid axle gears in which W. R. 
Griswold of Packard, presented 
the only scheduled paper. Fuel 
subjects were considered in two 
sessions, one of the most impor- 
tant papers being entitled “Fac- 
tors Affecting Relative Knock- 
ing Characteristics of Motor 
Fuels in Service,” by J. M. Camp- 
bell, W. G. Lovell and T. A. Boyd 
of General Motors’ Research. 
Other papers on fuel and knock 
testing were presented by engi- 
neers of Shell Oil Co., Texas Co., 
Standard Oil of California and 
Standard Oil of Indiana. 


Good Year Financially 


Other sessions dealt with air- 
craft subjects, farm tractors and 
production subjects, the last men- 
tioned including a paper on de- 
velopments in close machining 
practice by Fred Pyper, of Buick, 
and one on costs in material 
handling by George Miller, of 
Chrysler. 

Reports of several committees 
presented at the business session 
showed that the society had a 
successful year financially as well 
as in other respects and that its 
membership has increased to well 
over 5,000 after declines during 
the depression years. The meeting 
was among the best attended in 
society history. 


Fund Set Up to Stimulate 
Research in Are-Welding 


CLEVELAND. — Dedicated to 
encouragement of study and re- 
search for benefit of the arc-weld- 
ing industry, a new foundation 
has just been established by the 
Lincoln Electric Co’s. directors. 

The new fund has been named 
“The James F. Lincoln Arc-Weld- 
ing Foundation.” 


GM Loses Patent Suit; 


Damages Set at $621,560 


CINCINNATI. — Holding that 
General Motors Corp. had in- 
fringed carburetor patents, the 
Sixth District U. S. Court of Ap- 
peals this week awarded $621,560 
damages to the Swan Carburetor 
Co. The decision upheld a recent 
verdict by the Northern Ohio 
Federal Court. 

The Appeals court also upheld 
a contract between the two com- 
panies, which GM had sought to 
set aside. 


Representative Added 


DETROIT.—Carboloy Co., Inc., 
announces that its Pittsburgh office 
has supplemented its service to the 
southeast territory with an addi- 
tional district representative, J. EB. 
Weldy, of Birmingham, Ala. Weldy 
formerly was located in the Detroit 
district sales office. 


SERVICE MANAGER 
AUTOMOTIVE 


Who has developed ability in excess of 
his conestuntiy, particularly in handling 
mechanics, and making service a paying 
proposition; who is ambitious to locate 
permanently. He is thoroughly versed in 


Box 3443, 
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The kind of advertising 


dealers 


Dealers in general may have a lot of 
theories about advertising, but there 
is one kind your dealers want and 
that is the kind that sells their cars. 

Advertising that impresses the 
dealer is the kind that he knows 
works in his own sales territory. 

A campaign may stretch from the 
Pacific to Polaris but when profits 
are tied up in a stock on the floor the 
viewpoint of the dealer is parochial. 

New car selling is primarily re- 
tailing—selling cars one by one to 
individual consumers. It requires the 
parochial viewpoint and _ localized 
advertising. 

That means, of course, newspaper 
advertising — the mainstay of 
retailers. 

To help your dealers make the 
most of their franchises, place your 
advertising where they can best take 
advantage of it. 

Put it in the newspaper which 
reaches their prospects—the hun- 
dreds on whom they call and the 
thousands whom they haven’t time 
to canvass. 

The newspaper is the universal 
medium. It reaches all prospects in 
the dealer’s community. It gives not 
only localized circulation but it cir- 
culates when prospects are actively 
planning to buy. 


Pre TOR 





Newspaper readers are trained by 
circumstance and habit to buy from 
newspaper advertising. What other 
medium can match this value? 

Chicago is a good market in which 
to localize new car advertising. Sales 
are fine. Prospects are large enough 
to earn concentrated attention. 

You can take maximum advan- 
tage of selling opportunities in Chi- 
cago by scheduling your advertising 
for the Tribune. It is the only news- 
paper with majority coverage of 
metropolitan Chicago’s families. 

Because it has more circulation 
and packs more sales power per copy, 
the Tribune carries more advertising 
than any other Chicago newspaper. 

Great as is the Tribune’s lead in 
advertising over other Chicago news- 
papers, no advertiser has ever pushed 
to the limit the ability of the Tribune 
to produce volume results. 

To enable your dealers to cash in 
on your advertising to the fullest 
extent, concentrate it where they 
pay rent and salaries and look for 
sales. In Chicago you can do it with 
greatest effect and at lowest cost by 
scheduling it for the Tribune. 


Chicago Trib 
WORLD'S GREATEST NEWSPAPER 
TRIBUNE TOWER, CHICAGO 
220 E. 42ND STREET, NEW YORK 
5-167 GENERAL MOTORS BLDG., DETROIT 





save the life of the child next 
door, or the arms and legs of a 
bread-winner down the street, will 
be in keeping with the confidence 
and trust he now enjoys. 


“As a long-time constructive 
program, what better or more ef 
fective thing could a local or state 
automobile dealers’ association do 
in advancing its public relation- 
ship than to adopt this safety ac- 
tivity, having as its civic aim the 
protection of the very people upon 
whom such association members 
depend to keep their business in 
the front ranks it has reached 
today? That public relationship 
is constantly needed in support 
of legislation sponsored by you 
and your associates. I need only 
to point to the present interest 
shown by the dealer body in pro- 
posed licensing and fair trade 
practice legislation to open a wide 
field of thought in connection 
with public relationship. 


“Therefore, let us individually 
and collectively, by word and 
deed, proceed without delay in 
safeguarding our comparatively 
new giant of business, the very 
success of which has been so fast 
and so great that it has marched 
ahead of itself. Let us not allow 
its position to recede because of 
that success. 


Note Public Reactions 
“The trend of public opinion 
was seen in the Accident Preven- 
tion Conference held in the De- 
partment of Commerce at the re- 
quest of President Roosevelt Dec. 
18, 1935. Forty-five state govern- 
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NADA Backs ADN’s ‘J unk the Junkers’ Campaign 


Benson Urges Dealers 


To Add Active Support 


(Continued from Page 8) 


ors were represented, many of 
them by as high as four men, all 
actively engaged in working on 
traffic problems within their, 
various states. 








“Significant of that trend of, 


thought was a resolution, originat- 
ing from the floor, urging dele- 
gates to return home and ask | 
their governors to organize safety | 
committees that would not be in- 
fluenced by commercial or politi- 
cal considerations but would fear- 
lessly attack the accident problem 
from a humanitarian standpoint 
only. 

“Consider how some of the fol- 
lowing steps, which the confer- 
ence adopted overwhelmingly, 
might affect the retailing auto- 
mobile business: 


l “Recognition of high speed as 

an accident cause and control 
of it by more stringent methods 
than driver education, such as 
mechanical control or general 
zoning of all federal highways. 


2 “Compulsory and periodic in- 
spection of motor cars in all 
the states. 


3 “More emphasis on enforce- 

ment of existing laws; aband- 
onment of the practice of ‘fixing’ 
tickets. 


4 “Passage of strong drivers 
license laws in states now 
without such regulations, and put- 
ting teeth into the drivers’ license 
laws in states which already have 
them, including more rigid ex- 
amination regarding fitness. 


Automobile Dealers, Sales Representatives, Whole- 
salers and Factory Executives are among the most 


regular users of air lines, all the year round. 


This 


winter American Airlines is prepared to carry them 


even more comfortably in its new 


21-passenger F lagship 


Club Planes and 14-berth Flagship Sleeper Planes. 


To 57 Major Cities 


American Airlines offers “ 
Major Cities, including: 
ALBANY Ev Paso 
BALTIMORE Fr. 
Boston Houston 
BUFFALO 
CINCINNATI 
CLEVELAND 
DALLAS 
DETROIT 


MEMPHIS 


TULSA 


First-Class” 


WorTH 


INDIANAPOLIS 
Los ANGELES 


NASHVILLE 
New York 
W ASHINGTON 


Service to 57 


OKLAHOMA CITY 
PHILADELPHIA 
PHOENIX 
ROCHESTER 

SAN FRANCISCO 
Str. Louis 
SYRACUSE 
‘TUCSON 


For reservations or information 
call American Airlines or your Travel Agent 


 AUREINES Inc. - 


ENJOYING THE NADA BANQUET in Detroit this week were H. 


M. Symons, Buick dealer, Cheyenne, Wyo., left; 


R. N. McGraw, 


Chevrolet dealer, Wheeling, W. Va., center, and George M. Slocum, 
publisher of ADN. Story on page 1. 


5 “Education for the develop- 

ment of driver consciousness 

and respect of law. 

6 “Development of a_ greater 
degree of co-operation be- 

tween the states as exemplified 


by the activities of the Accident 
Prevention Conference. 


7 “Modernizing of highways. 


“Much emphasis was placed on 
speed as a direct cause of many 
fatal accidents, and the use of 
governors or other mechanical 
devices to slow down the auto- 
mobile was discussed. 

“As business men, and as citiz- 
ens of standing in the community 
and state, directly concerned in 
this program, the retailing dealer 
of automobiles has a right to take 
an active part in any set-up that 
a to do with the product he 
sells, 


“In the matter of periodic in- 
spections, it is suggested that the 
idea of compulsion be avoided, 
and instead, that emphasis be put 
on the point that it will be a sav- 
ing to the car owner, much as a 
periodic inspection of one’s health 
often prevents serious illness. It 
has been suggested that one way 
of winning the co-operation of 
car owners to inspection would 
be legislation to provide a fund 
out of which the state could re- 
imburse to a reasonable extent 
the owners of cars necessary to 
be condemned. Such a fund could 
be created out of an additional, 
minor addition to the licensing 
fees for automobiles. 

“Would it not be better, both 
from the standpoint of your busi- 
ness and for the success of the 
movement, for the dealer, who is 


or should be particularly informed 
on traffic safety matters, to take 
an active hand in their control 
rather than for others, sincere 
but perhaps swayed by over en- 
thusiasm, to have unchallenged 
rule?” 


R. I. Sees End 
To Tax Diversion 


PROVIDENCE, R. I.—The 1937 
state legislature is expected to put 
an end to diversion of automobile 
taxes, according to Samuel W. 
Burchell, president of the automo- 
bile club of Rhode Island. 


A poll made recently shows 80 
members, comprising 55 in the 
house of representatives and 25 
in the senate, have declared their 
opposition to the use of motor 
taxes for any purpose other than 
that for which they were created. 

Last year 58 per cent of these 
funds were diverted. 


Will Fight Diversion 


TRENTON, N. J.—Any attempts 
by the New Jersey legislature to 
further divert motorist tax revenues 
to other than highway building 
and maintenance purposes will be ac- 
tively opposed by the New Jersey 
Highway Users’ Conference, it was 
decided by that group meeting here 
this week. The conference also 
went on record as favoring imme- 
diate repeal of the federal gasoline 
tax which, it said, now costs New 
Jersey motorists $7,000,000 a year. 
Other matters discussed by the con- 
ference, it was announced, included 
a proposal to institute a rational 
highway planning survey to deter- 
mine scientifically both present and 
future highway needs in this state. 


Car-Testing Setup Urged 
For Neb. by Gov. Cochran 


LINCOLN, Neb.—Denial 
Nebraska’s one-cent increase in 
fuel tax curtailed the volume of 
gasoline sales in Nebraska last 
year; hope that the bulk of the 
receipts from the additional tax 
may be used for road work in- 
stead of relief during the coming 
biennium, and a plea for stricter 
safety law enforcement along with 
the suggestion that state and 
community automobile-testing 
Stations be set up in the near 
future to stem traffic fatalities, 
were highlights of Gov. R. L. 
Cochran’s address this week to 
Nebraska’s new unicameral! 
legislature. 

“Nebraska has followed a wise 
course in its highway deévelop- 
ment,” the governor said, “using 
current revenue and federal aid 
for highway construction and 
avoiding indebtedness of any 
kind. I recommend a continua- 
tion of this program. 

“We have added approximately 
5,000 miles to the state highway 
system. We have nearly doubled 
the original mileage. We have re- 
duced the revenue going to the 
state by $1,500,000 per year, rep- 
resented by the one-half cent 


that | adc 


additional gas tax appropriated to 
the counties and by a reduction 
in auto registration fees,” he 
stated. 


This policy is obviously incon- 
sistent, the governor pointed out, 
on the one hand to increase 
responsibility for construction and 
maintenance of state highways 
and at the same time to reduce 
the amount of revenue made 
available for such construction 
and maintenance. 


“T call your attention,” he said, 
“to the necessity for continuing 
the additional one-cent fuel tax 
law with a substantial part of it 
(probably over one-half) to be 
used for highway purposes. 
Under this plan the department 
of roads and irrigation will re- 
ceive approximately the same 
amount per year in state funds 
as it received prior to 1933. 

“Through the fuel tax, Nebraska 
charges the user of highways, 
whether he is a resident of the 
state, in proportion to his use,” 
the chief executive continued. “It 
is interesting to note that a higher 
gas tax has apparently not re- 
duced the sale of gasoline.” 


Compulsory Car 
Insurance Law 
Faces Abolition 


BOSTON.—The compulsory au- 
tomobile insurance law in Massa- 
chusetts may be repealed this 
year. The insurance companies 
are behind a movement to abolish 
the law, and some of the leading 
members of the house and senate 
feel that it is time for a change. 


In the past two weeks the office 
of Insurance Commissioner Fran- 
ces De Celles has been stormed 
by thousands of motorists, who 
were refused insurance this year 
by companies which had carried 
them along in previous years. 
More than 3,000 policies were re- 
fused. Among them were a num- 
ber of men and firms who were 
doing a repair business for deal- 
ers, such as fixing radiators, bod- 
ies, etc, which could not be hand- 
led in service departments, 

No reasons were given, even 
though the applicants never had 
figured in accidents. Some were 
turned down on the plea that 
their business was carried on in 
congested areas where there was 
great traffic and possibilities of 
accidents. 

The AAA financial responsibility 
law will be introduced again this 
year. Meanwhile, it is certain that 
a bill for a state fund will be re- 
introduced. The insurance com- 
panies oppose this bill, however, 
feeling repeal of the compulsory 
law would allow them to fight for 
business and motorists would get 
lower premiums. 

That the present law retards 
new car sales is evident during 
the opening months of the year 
when many owners store their 
cars until April to save the first 
quarter. To put a Chevrolet, Ford 
or Plymouth on the road in Bos- 
ton costs $84, if the owner adds 
property damage. In some other 
cities it is nearer $100. 


Caution Is Urged 
By AAA on Road 
Lighting Projects 


WASHINGTON.—Declaring that 
wholesale illumination of 100,000 
miles of highway would cost $1,- 
300,000,000 in a 10-year period, the 
American Automobile ‘Assn. this 
week demanded that road light- 
ing projects be individually de- 
termined on the basis of study 
and experimentation rather than 
on the basis of pressure and 
propaganda. 

“It is a matter of proceeeding 
with care, caution and due re- 
gard for all the factors involved,” 
declared Thomas P. Henry, of De- 
troit, president of the AAA. 

“A given stretch of road should 
be lighted only when it is defi- 
nitely proved that illumination 
will prevent night accidents 
which could not be prevented by 
other less costly methods. [Il- 
lumination is not the only way 
of making the highways safer; 
there are other effective means 
that save lives both by night and 
by day, and which do not have 
such a high cost of upkeep, such 
as dual-lane, divided highways, 
separation of opposing traffic 
lanes at intersections, proper 
warning signs, etc. 

“Because the cost of operating 
the illumination system eventually 
far exceeds the cost of installa- 
tion, wholesale road lighting 
would constitute an annual 
charge of serious proportions upon 
motor transport. 

“Experiments are now being 
made concerning the application 
of new principles to headlight 
illumination which, if successful 
and universally adopted, would do 
much toward obviating the need 
for highway lighting and might 
cause the scrapping of expensive 
highway lighting equipment pre- 
maturely installed.” 
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36 Petroleum Tax Bill Placed at $1,173,413, 000 


Driver Chief Consumer, 


Pays $900,000 000 Levy 


NEW YORK.—Consumers at 
petroleum products, chiefly motor 
vehicle operators, contributed 
directly more than $900,000,000 
toward the total petroleum tax 
bill of $1,173,413,000 paid in 1936, 
according to preliminary  esti- 
mates of the American Petroleum 
Industries committee. 

Taxes on motor fuels and lubri- 
cants reached new highs. State 
sales taxes on gasoline are esti- 
mated at $685,000,000, or approxi- 
mately $68,000,000 above 1935 
collections. The duplicating fed- 
eral tax on gasoline is estimated 
to have cost consumers $190,000,- 
000, or $18,000,000 more than in 
1935. The federal tax on lubricat- 
ing oil is estimated at $29,308,840, 
or slightly less than $400,000 above 
the 1935 cost. 

The preliminary estimates in- 
dicate that the petroleum industry 
paid $135,000,000 in real and per- 
sonal property taxes, $70,000,000 
in income taxes, and $16,000,000 in 
oil severance taxes. The industry 
joined with the motorists in pay- 
ing federal automotive taxes, total 
costs exceeding $5,000,000. 

Following is the preliminary 1936 
petroleum tax bill, itemized: 
State gasoline taxes. . .$685,000,000 
Federal gasoline tax.. 190,000,000 


Real and personal prop- 
erty taxes 


Income taxes, federal, 
state, and local 


Lubricating oil taxes.. 


Severance taxes, state 
and municipal 


Federal pipe line tax.. 


Federal import taxes 
on petroleum prod- 
ucts 


Capital stock taxes .. 
Municipal gasoline 


135,000,000 


70,000,000 
29,308,840 


16,000,000 
10,450,348 


7,850,000 
6,000,000 


6,000,000 
Registration fees and 
license for tank 
trucks and other 
vehicles 
Corporation franchise 
and stock taxes, and 
mercantile licenses. . 
State inspection fees 
and drilling permits. 
Federal and state 
excise taxes on 
trucks and other 
vehicles 


Nash-LaFayette Dealers 
Are Added in N. Y. Area 


NEW YORK.—Major expansion 
of the Nash-LaFayette dealer or- 
ganization in the metropolitan 
territory, is reported by R. H. 
Israel, president of Nash Motors 
Co. of New York, Inc. The dealers 
added since the new cars were 
announced include: 

County Nash, Inc., New Roch- 
elle and Yonkers; Johnson’s Serv- 
ice Station, Brewster; Chester G. 
Yager, Liberty; Oscar Snyder, 
Saugerties; and on Long Island, 
Pfeifle Motors, Inc., Babylon; 
Washington Sales and .- Service, 
Northport; Joseph J. Sullivan, 
Jamaica; R. C. W. Motors, Wood- 
haven; Sprague & Heintz, Glen 
Cove. In New Jersey, Krich 
Brothers, Newark; Fuller Motors 
Co., Union City; La Freda Sales 
and Service, Red Bank; Maurer 
Motors, Inc., Somerville; R. T. 
Walter Motor Co., Ridgewood; 
Summit Motors, Inc., Summit. In 
Connecticut, Nash-LaFayette 
Sales, Inc., Torrington. 


5,000,000 


3,710,000 


3,512,609 


2,500,000 


Joins War on Taxes 


RICHMOND, Va. (UTPS).—War 
to the finish, without the giving or 
taking of quarter, has been declared 
by motor clubs throughout the 
country against federal excise taxes, 
J. A. Kline of Richmond declared in 
announcing that the automobile club 
of Virginia would take an active part 
in a concerted drive to have the fed- 
eral government withdraw from the 
motor tax field: 











Changes Sought 
In Truck Law 


HARTFORD, Conn. — Changes 
in the Connecticut truck regula- 
tion law, which would give the 
public utilities commission author- 
ity over local as well as inter-city 
hailers and power to regulate 
railroad pickup and delivery serv- 
ices, will be asked by the Motor 
Truck Assn. of Connecticut dur- 
ing the current session of the leg- 
islature, according to Myles W. 
Illingworth, MTA executive man- 
ager. 

Local truck men who operate 
only within the limits of one of 
the designated metropolitan areas, 
or free zones, are now entirely 
free of state regulation, while 
those who travel out of the ex- 
empt zones must file rates cover- 
ing all their activities. 


Railroads are now required to 
file only maximum rates on their 
pickup and delivery service and 
as a result have taken much ton- 
nage from regulated motor car- 
riers, the manager said, urging 
revision of the rules to require 
minimum rates, 


Chexall Booklet 
Gives Complete 
Accessory Data 


CHICAGO. — Complete specifi- 
cations of emergency accessories 
for all makes of cars in general 
use, are included in the new 
Chexall accessory blue book, just 
issued by the Chek-Chart Corp. 


In addition to the service in- 
formation, the new booklet also 
covers inspection and installation 
with proper methods for each. 
Suggestions for accessory displays 
and merchandising, a business 
booster page, an anti-freeze pro- 
portion table, accessory cross- 
reference and inventory control 
methods are added features. 


Data on. the selling and instal- 
lation of radios, heaters, seat cov- 
ers, etc., are not included because 
it was felt there was no difficulty 
experienced in handling these 
“luxury” items. As a result, most 
of the booklet is devoted to the 
“essential accessories,” including 
spark plugs, fan belts, radiator 
hose, oil filters and similar re- 
placeable automotive parts safely 
installed by the average service 
station. 

The booklet is hailed as filling 
a@ need recognized by oil com- 
panies, service stations, repair 
shops, automotive jobbers, cars 
and parts manufacturers. 











Pups Form First 
Payment on Car 


AMHERST, Mass.—A lit- 
ter of beagle pups formed 
the first payment on a used 
car purchased by Frank 
Robinson, of Montague, 
from Harry Aldrich, of the 
Aldrich Motor Co. here. All 
parties to the transaction, 
including the pups, seemed 
completely satisfied. 











e es = 
Motor Liability 
Rates Boosted 
o e * - 
13% in Virginia 

RICHMOND, Va.(UTPS). — 
While motorists of the Richmond 
area prepared for a boost of ap- 
proximately 13 per cent in motor 
vehicle liability rates effective 
Feb. 1, the state corporation com- 
mission this week set Jan. 22 as 
the date to review proposed regu- 
lations for motor vehicle carriers 
in Virginia. 

The new insurance rates are 
based upon experience during the 
depression years when accidents 
as well as the total number of 
claims increased, while the vol- 
ume of insurance declined because 
there were fewer motorists and 
fewer insured persons. 

The rate for protection against 
bodily injury for commercial ve- 
hicles was increased from 8 per 
cent in Norfolk to 28 per cent in 
some other portions of the state 
running generally higher than the 
boosts on private passenger 
vehicles. 


Akron’ ’s Gross | Car Sales 


In. ’36 Is $24,282,000 


AKRON.—New car dealers in 
Akron employed 1,160 persons 
during 1936, with 225 more em- 
ployed by dealers in Summit coun- 
ty outside of Akron for a county 
total of 1,385, according to a re- 


manager of the Akron district 
Automobile Dealers Assn. These 
dealers occupied property valued 
at $2,015,000—Akron dealers $1,- 
595,000; county $420,000. 

Rent paid by ADADA members 
during the past year totaled $170,- 
500 with $132,000 of this amount 


paid by dealers here. Gross sales | 
last year, the second greatest in | 


the industry’s history in Akron, 
totaled $24,282,000. Of this $19,345,- 
000 represented city sales, $4,937,- 
000 county Sales. 


Tire Line Increased 


AKRON.—A complete line of rub- 
ber tires for 474 models of 83 dif- 
ferent farm implements is announced 
by the B. F. Goodrich Co. The new 
farm service implement tires are 
now available in 22 sizes designed 
to equip binders, combines, corn 
pickers and shellers, harvesters, bal- 
ers, mowers, diggers, planters, 
spreaders, rakes, threshers and wag- 
ons, the company announcement 
states. 


December Used Car Stocks 
Under 1935 in Capital 


WASHINGTON. — Used car 
stocks of 62 dealers at the end 
of December, 1936, were 690 units 
or 18.3 per cent greater than at 
the end of November, 1936, and 
305 units, or 6.4 per cent less than 
at the end of December, 1935, the 
Washington Automotive Trades 
Assn., reports. 


Total December sales compared 
to stocks show a 45-day supply of 
used cars on hand, the associa- 
tion reports, as compared with a 
59-day supply in 1935. 

Sales as reported by the asso- 
ciation totaled 2,957 units during 
December, 1936. Stocks at the 
close of. the month were 4,456. 

Sales during the month were 


167 units or 5.9 per cent greater 
than November, 1936, and 589 
units, or 249 per cent greater 
than December, 1935. 

Heaviest stocks centered 1935 
models, which accounted for 17 
per cent of the total. Stock per- 
centages of other models were as 
follows: 1934, 16.4; 1933, 12.9; 1932, 
12.6; 1931, 12.4; 1930, 10.4; 1929, 
7.7; 1936, 7.5, and 1928 and older, 
3.1. Sales by models were heaviest 
for 1931 models, which were 14.2 
per cent of the total. Other mod- 
els follow: 1934, 12.4; 1935, 12.4; 
1929, 12.3; 1930, 11.6; 1932, 10.9; 
1936, 9.7; 1933, 8.8; and 1928 and 
older, 7.7. 





| State 
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$200,000,000 App 
-Aid Highways 


For Federal 


WASHINGTON.—The secretary 
of agriculture has apportioned to 
the various states $125,000,000 of 
regular federal aid for improve- 
ment of the federal-aid highway 
system, $25,000,000 for improve- 
ment of secondary or farm-to- 
market roads, and $50,000,000 for 
elimination of hazards at grade 
crossings. The new apportion- 
ments are for the fiscal year be- 
ginning July 1, 1937. 

All of these funds will be ex- 
pended in accordance with the 
general plan used in previous fed- 
eral-aid highway work. Projects 
for improvement will be selected 
by state highway departments, 
which will also prepare plans, let 
contracts and supervise construc- 
tion, all subject to federal ap- 
proval. 

The states are required to match 
the funds for improvement of the 
federal-aid system and for sec- 
ondary roads. It is not required 
that the grade crossing funds be 
matched. Funds for use on the 
federal-aid system are now avail- 
able for improving extensions of 
the system through cities. 


Improvement of secondary roads 
and elimination of grade crossings 
with federal funds were first in- 
itiated as an emergency measure 
to relieve unemployment. The 
new apportionments of funds for 
these purposes are the first to 
be made as a part of the regular 
federal program. Regulations un- 
der which the two new funds will 
be administered are now being 
prepared. 

The amounts apportioned fol- 
low: 


ortioned 





Mass. Bill Asks 
New Board for 
Safety Planning 


BOSTON. — William A. Thibo- 
deau, general manager of the 
Automobile Legal Assn. of Boston, 
has filed with the state for 
consideration by the in-comi 
legislature a bill which woul 
abolish the registry of motor ve- 
hicle, now operating under the 
department of public works, and 
in its place create a board of 
motor vehicles composed of three 
members to be a unit under the 
department of public safety. 

In a statement issued after the 
bill was filed, Thibodeau said: 
“The association believes that 
such a plan would doubtless re- 
sult in one member of the new 
board devoting his entire time 
and energy to a definite and con- 
sistent plan of public safety, s0 
far as it relates to pedestrians 
and the use and operation of 
automobiles.” 

The statement went on to de- 
clare that public safety work now 
done in some schools is com- 
mendable, but is only a patch- 
work leaving the general safety 
work to private organizations. 
Also that a second member could 
handle the licensing properly to 
prevent undesirables and crim- 
inals from getting licenses to 
drive and registrations for their 


cars. 


oo 


APPORTIONMENT OF HIGHWAY FUNDS 
For the Fiscal Year 1938 


Regular 
Federal 
Aid 
$2,664,693 
1,829,952 
2,187,752 
4,858,220 
2,336,054 
805,426 
625,000 
1,704,765 
8,233,279 
1,570,687 
5,238,798 
3,149,011 
3,291,322 
8,374,126 
2,349,316 
1,829,490 
1,122,670 
1,043,938 
1,769,936 
3,893,528 
8,495,178 
2,247,708 
3,877,890 
2,621,728 
2,641,423 
1,632,385 


Arizona 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 


Kentucky 
Louisiana 


Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 

New Hampshire 
New Jersey 
New Mexico 
New York 
North Carolina 
North Dakota 
Ohio 
Oklahoma 
Oregon 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota 
Tennessee 


Vermont 

Virginia 

Washington 

West Virginia 
Wisconsin 

Wyoming 

District of Columbia. . 
Hawaii 

Puerto Rico 


Tota. 05... c etic ee’ $125,000,000 


625,000 


Secondary 
or Feeder 
Roads 
$532,939 
865,990 
437,550 
971,644 
467,211 
161,085 
125,000 
840,953 
646,656 
314,137 

1,047,760 
629,802 
658,264 
674,825 
469,863 
865,898 
224,534 
208,787 
353,987 
778,706 
699,036 
449,542 
775,578 
524,346 
528,285 
326,477 
125,000 
340,365 
408,137 
1,251,771 
599,674 
399,283 
928,069 
599,124 
418,474 
1,086,871 
125,000 
844,438 
416,820 
536,222 
1,591,522 
289,556 
125,000 
465,674 
400,575 
278,089 
621,411 
820,070 


Grade 

Crossings 
$1,015,170 
814,594 
893,403 
1,874,656 
657,357 
426,784 
250,000 
712,816 
1,223,099 
418,115 
2,644,980 
1,308,113 
1,410,787 
1,307,669 
919,174 
799,226 
352,468 
519,993 
1,047,500 
1,664,807 
1,342,809 
806,707 
1,528,920 
671,204 
892,976 
250,000 
250,000 
997,689 
432,291 
3,424,399 
1,244,662 
803,068 
2,141,704 
1,156,175 
588,377 
2,905,671 
250,000 
752,928 
694,096 
958,753 
2,724,825 
322,885 
250,000 
941,656 
767,991 
671,712 
1,252,871 
844,961 
250,000 
250,000 
369,959 


Total 

$4,212,802 
2,510,536 
8,518,706 
7,704,520 
8,460,622 
1,393,295 
1,000,000 
2,758,534 
5,103,034 
2,302,939 
8,931,538 
5,086,926 
5,360,373 
5,356,620 
3,738,358 
2,994,614 
1,699,672 
1,772,718 
3,171,428 
6,337,041 
5,537,028 
3,503,957 
6,182,388 
3,817,278 
4,062,684 
2,208,862 
1,000,000 
3,039,880 
2,881,113 
10,935,027 
4,842,707 
3,198,765 
7,710,117 
4,750,919 
3,099,219 
9,426,898 
1,000,000 
2,819,554 
3,195,016 
4,176,085 
12,273,957 
2,060,221 
1,000,000 
3,735,699 
3,171,448 
2,340,248 
4,981,335 
2,265,381 
250,000 
1,000,000 
1,119,959 


$200,000,000 


125,000 
125,000 


$25,000,000 $50,000,000 





Chris 
Sinsabaugh 


Sparks 


(Continued from Page 1) 


a $790 price on the four-door | how the South Bend product is 
sedan sales mounted to 182,140.| going these days. 

Employment data naturally was| And it was good news, the chief 
the dessert of the McCuen talk /titbit being that January pro- 
and here the president flashed an| duction is expected to be 9,200, 
interesting chart showing that in|the biggest January the factory 
'29 with 3,882 on the payroll, the| has had since ’23. Despite this, 
average hourly pay was 70 cents,| there is a shortage of cars. Floor 
with the average yearly payment! stocks are running at a ratio of 
$1,835. In '36, 6,145 were employed,|15 to sales and it looks as if 
the hourly rate being 82 cents|the production pace will have to 
and the yearly wage $1,905. In|be maintained until the middle 
other industries the average an-|of March, with the likelihood of 
nual wage for 1936 was $1,374.| upping it considerably at that 
‘It is indicative of the progress|time. Keller may well be per- 
we have made to note that 40/ mitted to boast a bit over the 
ears ago the average annual | fact that since the new line came 
rage was $300,” McCuen added. out he has sold more than 55,000 


e309 of the ’37 models in four and a 
Oldsmobile’s 1936 payroll totaled | half months. You can yardstick 


ioe, $4,500,000 more than that of | this with ’35 production when, 
1929. for the entire year the count did 


ae |not exceed 55,000. 


“THAT “LIFE begins at 40,” so 


far as labor is concerned, was we Aa 
proved by the charts which} WHEN I ATTENDED the 


showed that of the present 8,614 Studebaker press preview at South 
employes, 2,358 or 27% per cent,| Bend last September, Paul Hoff- 
have celebrated their 40th birth-|™an told us that if the company 
days. Many of these “over 40”| reached 125,000 in the year ahead 
men have been employed during|°f him he would be jubilant in- 
the last two years. You'd hardly | deed. Now comes his sales aide 
believe it, but there are 10 who | Who says Studebaker should pro- 
have worked from 30 to 40 years| duce and, of course, sell at least 
for Olds. The oldest of these | 140,000. 
veterans is 77 and the youngest | Keller also told me about the 
48. new baby in the family, the coupe 
- .* 2 express, which is running ahead 
GEORGE KELLER came into! of anticipation in its public re- 
the Recess Club in the Fisher| ception. As its name indicates, 
Bldg., Detroit, Monday afternoon, | it is a commercial job, a ton and 
under his own power and con- (a half pick-upper, which lists at 
voying Bob Armacost, his Kansas | $595. Coming into the market 
City distributor, Ralph Knight,| at the turn of the year, the com- 
one of his Detroit dealers, and Ed| pany now has orders for 600, re- 
Scholz of CIT. The vice-presi-| ceived this month. When the 
dent in charge of Studebaker | swanky looking baby was an- 
sales settled into one of the easy| nounced, it was thought 300 a 
chairs and beamed enthusiasm) month would be about the pro- 
as he exuded the good news of! duction quota, but now Keller 





VATURES BARRIERS 


HURDLANG 


Whether business-bound or 
on a trip for the holidays, fly in the sunshine above Winter 
via Pennsylvania Central Airlines. Save a day and avoid 
the delays and irritations of snow-burdened surface 
travel. Take to the air—where the track is fast through all 
seasons—and speed to your destination at 3-miles-a- 
minute in uncrowded comfort and warmth. Eight con- 
venient round trips daily between Washington, Pitts- 
burgh, Akron, Cleveland, Detroit two between 
Detroit and Milwaukee. It is always economical to fly. 


CLEVELAND DETROIT 
MILWAUKEE 


AKRON 
MUSKEGON 


PITTSBURGH 
GRAND RAPIDS 


Connections Coast to Coast 


WASHINGTON 
LANSING 


Reservations: Hotels, Travel Bureaus, Telegraph Offices 


PENNSYALVANIA 
CENTRAL AIRLINES 





THE NEW CANOPY EXPRESS in the 1937 Chevrolet truck line 
has improved appearance through steel construction, larger wind- 
shield, more easily operated door windows, improved weight distribu- 
tion and larger load space. Story on page 1. 


thinks this will have to be 


doubled. 
* * * 

JIM SPEARING has crossed 
the River Styx on a one-way 
ticket. We Paul Prys—and the 
rest of the automotive industry as 
well—mourn the passing of one 
of our leaders, one of the old 
guard, who leaves a brilliant rec- 
ord as automobile editor of the 
New York Times, a job he had 
held for 10 years. A distinctive 
character was Jim—keen-minded 
and with a greater knowledge of 
all things pertaining to this great 
business of ours and motordom in 
general possessed by few auto- 
mobile editors. A, crusader for 
safety on the highways and 
proper control of traffic, his col- 
umn was a powerful factor in 
bringing about needed reforms. 
He was “tops” in his profession. 

* *~ oe 

PERSONALLY Jim Spearing 
was a most likeable chap, always 
meticulously dressed, a cane-car- 
rier in whose hands a walking 
stick seemed perfectly natural 
and not an affectation. I can close 
my eyes now and hear the tap- 
tap of his cane as he approaches 
this editorial sanctum, bubbling 
over with enthusiasm over an 
approaching press preview of a 
new line of cars. 

He was one of us, born to the 
newspaper purple. His epitaph 
should be “He was a swell guy,” 
a slangy phrase often misapplied, 
but not in this case. So far as I 
am concerned, there is no mis- 
application. He sure was a swell 
uy. * *£ & 


HARKING BACK to the press 
preview season at announcement 
time last October, when out of 
the west came Slim Barnard, au- 
tomobile editor from Los Angeles, 
fellow Paul Prys_ should be 
pleased to learn that Slim is now 
a member of the Hearst Inter- 
national Advertising Service staff 
in Los Angeles and that his fa- 
mous column “Slim’s Pickings” 
will appear Sundays in the Los 
Angeles Examiner. 


Ind. Dealers Seek 


Permanent Assn. 


INDIANAPOLIS, — The Auto- 
mobile Dealers Assn. of Indiana, 
Inc., is laying plans to effect a 
permanent organization. Purpose 
of the state group is to become a 
clearing house for all car dealers 
in Indiana. 


Acting officers of the associa- 
tion, who have been forming plans 
for the organization, include H. 
R. Goodin, president; T. P. Smith, 
vice-president; Robert D. John- 
son, secretary; Charles Lee, treas- 
urer, and C, A. Geiger, W. A. 
Curry, F. B. Mendez, Harry Cole, 
Frank McKinney, Eugene Nolan, 
William Athinson, Art Geiger, C. 
H. Wallerich and Roy Wildermith, 
directors. 

Temporary officers and direc- 
tors recently held a session here, 
at which the speakers were Gov. 
M. Clifford Townsend and James 
Dalton, editor of Motor. Affilia- 
tion with the National Automo- 
bile Dealers Assn. was discussed. 





ICC Intervention 
In Rail - Truck 
War Held Likely 


WASHINGTON. — Intervention 
by the Interstate Commerce Com- 
mission in the competitive war- 
fare between railroads and trucks, 
“in order to set reasonable limits 
to the rate-cutting process,” was 
held out as a probable develop- 
ment in the 50th annual report 
of the commission submitted to 
congress last week. 

Stating that it was not prepared 
to recommend any changes in the 
Motor Carrier Act “at this time,” 
the commission, however, made 
several positive suggestions: 


l It asked that congress make 

a deficiency appropriation of 
$1,300,000, for the current fiscal 
year ending June 30, 1937, to 
enable the Bureau of Motor Car- 
riers to handle the large volume 
of business created since the act 


went into effect. 
2 That congress consider reliev- 
ing railroads of the burden 
imposed by surtaxes on the un- 
distributed earnings under the 
revenue act, 1936. The commission 
contended that the surtax tends 
to make railroads refrain from 
using their earnings for capital 
outlay, retiring funded debt, and 
creating corporate surpluses to 
meet emergency needs. 


That a new law be drafted 
giving the commission the 
opportunity for comprehensive 
regulation of air transportation. 


That the scope of the commis- 

sion’s jurisdiction be extended 
to include fruit express compan- 
ies, private car lines, forwarding 
companies, and railroad holding 
companies. 


5 That the power to regulate 
the minimum rates of water 
carriers within its jurisdiction be 
given the commission. 


That congress legislate to 
cover completely the standard 
time zone field. 


That the commeree act be 

amended to restrict the so- 
called “long-haul right” to orig- 
inating carriers, or originating 
carriers after they secure posses- 
sion of the traffic. 


Diamond T Truck Sales 


In ’36 Set All-Time High 


CHICAGO.—The net sales gain 
of the Diamond T Motor Car Co. 
during 1936 exceeded the com- 
pany’s entire output during 1929, 
according to C. A. Tilt, president. 

“Our net sales total for 1936 was 
15,223 motor trucks,” says Tilt. 
“This is approximately 50 per cent 
ahead of our former all-time rec- 
ord established last year when 
we sold 10,370 trucks. The 4,853 
trucks, which is the net sales gain 
of 1936 over the previous year, is 
actually more than our entire out- 
put in 1929.” 





Chinese Salesman 
Found Valuable 


SAN FRANCISCO. — One 
of the most valued sales- 
men of the H. O. Harrison 
Co,, local Pontiac dealer, is 
a Chinese named Arthur N., 
Dick. 

Dick enjoys a fine stand- 
ing in Frisco’s Chinatown 
and besides being an excel- 
lent automobile salesman, 
is on the editorial staff of 
the Chinese National Daily, 
local newspaper. He works 
exclusively among his own 
people and during the last 
year hung up 44 new car 
sales. 

Dick was one of eight 
salesmen recently given a 
trip to Pontiac by the Har- 
rison company in the “On- 
to-Pontiac” campaign. In 
return for this honor, he 
gave the dealer’s entire 
sales force a dinner at a 
popular Chinese restaurant. 


AAA Will Study 
New Race Rules 


WASHINGTON.—Preparing for 
“the greatest automobile racing 
season since the board speedway 
era,” the contest board of the 
American Automobile Assn. will 
meet in a two-day session in New 
York City, Jan. 17 and 18. 

Sixteen prominent leaders of 
the sports and automotive world, 
members of the AAA contest 
board, will consider new rules de- 
signed by the sport’s governing 
organization. Outstanding among 
the racing problems confronting 
the governing board is the new 
international formula of racing 
rules which would materially alter 
the present regulations for races 
at the Indianapolis speedway and 
the new Roosevelt raceway on 


THOUSANDS 


SAY IT GIVES THEM 
BIGGEST VALUE... 


It's a bargain whatever 
way you look at it. A bar- 
gain in its room rates, 801 
splendid, modern rooms 
with every comfort and 
convenience, radio and 
private bath, from $3.50 
up. A bargain in its four 
fine restaurants serving 
delicious meals —none 
better in New York—at 
most modest prices, 


Lexington Features 
Every room with radio and bath. 
3 blocks from Grand Central, 
Near Radio City and smart 
shops. Garage in connection. 
Famous orchestras play nightly 
in the gay Silver Grill. 


HOTEL 


LEXINGTON 


48th STREET at LEXINGTON AVENUE, N. Y. 


Charles E. Rochester, Manager 
National Hotel Management 


Cormnent, Bas. FP 


aq 





TRENTON, N. J.—New Jersey 
has maintained its place as a 
leader in the regulation of motor 
traffic and highway safety, ac- 
cording to Gov. Harold G. Hoff- 
man, in delivering his second an- 
nual message to the convening 
session of the 161st state legis- 
lature this week. Gov. Hoffman 
reiterated his opposition to a con- 
tinuation of the policy of diver- 
sion of highway funds to other 
than highway purposes, urging 
the revenue be used to finance a 
program of highway lighting and 
constructional alteration designed 
to further increased highway 
safety. He lauded the recent en- 
actment of a law providing for 
compulsory motor vehicle in- 
spection and predicted it would 
increase driving safety in this 
state. 

“Motor vehicle revenues divert- 
ed to relief since 1930 and for 
which the state highway fund has 
not been reimbursed total $15,- 
688,470,” said the governor. “In 
addition, motor vehicle revenues 
have been diverted to pay insti- 
tution construction bonds and in- 
terest, educational aid bonds and 
interest, and relief bonds and in- 
terest, aggregating in all $56,375,- 
750, bringing the grand total of 
all diversion since 1930 to $72,- 
064,220. 

“New Jersey motorists paid in 
taxes in 1936 $25,000,000. Improved 
and adequate highways are ab- 
solutely essential to our modern 
economic and social life. Without 
these highways our whole indus- 
trial system would rapidly stag- 
nate. I have made my position 
clear on this matter many times 
heretofore. I would use funds 
from any source to feed and shel- 
ter our needy citizens in an 
emergency. I cannot but consider 
that it is the rankest kind of 
foolishness and bad faith on our 
part to continue wholesale diver- 
sion of motor vehicle revenues 
and pay no regard either to bind- 
ing moral obligations entered in- 
to many years ago or to the main- 
tenance of our highway system 
which must not be allowed to 
deteriorate.” 

In reference to traffic regula- 
tion and highway safety, Gov. 
Hoffman declared: “The State 
Highway Commission has estab- 
lished the fact that highway 
lighting is an important factor in 
the reduction of accidents, and 
that funds spent in this way rep- 
resents a sound investment, 

“Throughout the limited pro- 
gram of highway construction 
carried on during the past year 
and that projected for 1937, the 
principal emphasis has been 
placed upon highway safety. The 
latest available records show that 
the drive for safety upon public 
highways, which has been grow- 
ing in volume and momentum for 
a number of years, is at last be- 
ginning to bear fruit. Notwith- 
standing the actual increase in 
highway and motor vehicle fatal- 
ities throughout the nation last 
year, the statistics show an 8 
per cent decrease for New Jersey. 
This represents 100 lives saved. 

“The factors that have to do 
with automobile accidents are so 
many and so complicated that 


New Pettengill Bill Would 


Give Railroads Big Break 
WASHINGTON. — Rep. Samuel 


B. Pettengill, of Indiana, has in-| 


troduced in the house of rep- 


resentatives a bill providing for | 
the repeal of the fourth section | 


of the Interstate Commerce Act. 

This bill is identical with the 
Pettengill bill, which passed the 
house in the last session by vote 
of 215 to 41. It would permit the 
railroads to charge less for a 
long haul than for a shorter haul, 
without obtaining special per- 
mission to do so from the Inter- 
state Commerce Commission. 

The American Trucking Assns. 
vigorously opposed this bill last 
year. It failed to pass the senate. 
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Gov. Hoffman Urges More 
Tratfic, Safety Regulations 


they call for a continual broaden- 
ing of the scope of safety activity. 


| Constant effort and eternal vigil- 


ance are the price which we must 
pay in keeping this growing 
enemy of modern society within 
even tolerable bounds, There 
seems to be scarcely any satura- 
tion point in highway traffic. 
Roads and more roads are re- 
quired to keep pace with the 
volume of traffic, and regulation 
and enforcement are continually 
essential. Our choice lies between 
an appalling increase in major 
accidents or more adequate regu- 
lation by enforcement agencies. 
The forces of the state police and 
the motor vehicle inspectional 
service are not adequate properly 
to patrol the important highway 
routes of the state. 


“The enactment of comprehen- 
sive motor vehicle safety laws, 
requiring systematic testing and 
examination of all motor equip- 
ment, is bound to result in heavy 
reductions in the number of mo- 
tor accidents and in saving hun- 
dreds of lives year after year on 
our public highways. A significant 
feature of this law, which should 
not be lost sight of, is the provi- 
sion that the user who creates 
the risk and receives this service 
is required to pay for the total 
cost of administration of this de- 
sirable undertaking.” 


Pontiac Dealers 


To Study Sales 


PONTIAC. — The regular 
monthly advertising meeting of 
Pontiac dealers will be held in 
Detroit and Pontiac next Monday. 
Dealers will come from various 
sales zones in every part of the 
United States. 


The 26 dealers invited are C. E. 
Batchelder, C. E. Batchelder Co., 
Watertown, Mass.; L. R. Lasher, 
Mohawk Pontiac Corp., Schenec- 
tady, N. Y.; Lloyd Hoagland, 
Hoagland’s Garage, Somerville, N. 
J.; A. M. Kemmerer, Allentown 
Pa.; M. W. Gilden, Marbert Mo- 
tors, Annapolis, Md.; E. O. Cheney, 
City Pontiac, Inc., Buffalo, N. Y.; 
J. F. Montgomery, Montgomery 
Pontiac Co., Steubenville, O.; Otis 
H. Boyland, Otis H. Boyland, Inc., 
Kalamazoo, Mich.; R. J. Smith, 
Smith Motor Sales Co., Sandusky, 
O.; W. W. McCathern, Home Mo- 
tor Co., Beckley, W. Va.; Murl 
Mannen, Blackhawk Pontiac Sales, 
Inc., Rockford, Ill.; A. H. Kisten, 
Moreicke & Kisten, Kenosha, 
Wis.; H. F. Horstman, Alton Au- 
tomobile Co., Alton, Ill; Wm. 
Leavel, Leavel Motor Co., Leav- 
enworth, Kan.; George Vigen, 
Vigen Motor Co., Sioux City, Ia.; 
R. B. Whitcomb, Whitcomb & 
Blick,. Minneapolis, Minn.; Heath 
Penegar, Penegar Motor Co., 
Rockingham, N. C.; W. T. Proc- 
tor, Proctor & Proctor, Inc., 
Tallahassee, Fla.; H. J. Medcalf, 
Medcalf Pontiac Motor Co., De- 
catur, Ga.; G. L. Cottingham, 
Greenville Buick-Pontiac Co., 
Greenville, Miss.; Glen L. Casey, 
Glen L. Casey Motor Co., Amar- 
illo, Tex.; A. B. Kercheville, San 
Marcos Motor Co., San Marcos, 
Texas; Owen J. Masters, Stock- 
ton, Calif.; Arthur Buenzli, Bev- 
erly Motor Co., Beverly Hills, 
Calif.; William Spike, Bill Spike 
Inc., Chehalis, Wash.; and Cal- 
vin C. Eib, Metropolitan Pontiac, 
Inec., Denver, Colo. 


Steel Operating Rate Now 


78.8 Per Cent of Capacity 


NEW YORK.—The operating 
rate of steel companies, having 98 
per cent of the steel capacity of 
the industry, was 78.8 per cent of 
capacity for the week beginning 
Jan, 11, compared with 79.4 per 
cent the previous week, 79.2 per 
cent one month ago and 49.4 per 
cent one year ago. 

This represents a decrease of 
0.6 points or 0.75 per cent from 
the preceding week. 


Shipway Will Represent 
Nash in the Far East 


KENOSHA, Wis.—Appointment 
of Victor Shipway as special rep- 
resentative of the Nash division 
of the Nash- 
Kelvinator Corp. 
in the Far East 
is announced by 
H. M. Salisbury, 
export manager. 

Shipway joins 
Nash after many 
years of auto- 
motive experi- 
ence in domestic 
and foreign 
fields, according 
to the announce- 
ment. He has 
served the General Motors, Chry- 
sler and Willys-Overland, both 
abroad and in the home offices. 


Victor Shipway 
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FOCUS 


YOUR 


SALES POWER 


Where, When, 
As You Want It 


National Farm Paper 
Coverage—HAZY cover- 
age of many markets 
means no certain markets 
clearly and powerfully. 


‘“‘FOCUSED”’ 


TO GIVE YOU... 


| 
y 


Actual Past Office Cir« 


Ra ee Caer tak 


five National farm papers combined 


Orr times eit eh cee Caco eb 


9 to 1 dealer preference 


Greatest reader preference. 


Lowest cost per actual FARM reached. 


ulation Count 


FARMS reached as any 


National Farm paper, and more than all 


Midwest Farm Paper 
Coverage — FOCUSED, 
concentrated Farm circu- 
lation, in DOMINANT 
VOLUME, in each mar- 
ket you choose to cover. 


il" 


in MIDWEST 
FARM PAPERS 


Verified by Post Office Count * 


Agricultural America is not one market, but 


MANY markets. 


Pick these Midwest Farm Papers which point 
squarely at YOUR markets, and get over 19% 
greater actual farm coverage in the eight midwest 
states than with ALL five National Farm Papers 
combined—and nine times greater proven dealer 
acceptance. 

With “Focused” advertising in Midwest Farm 
Papers, you direct big volume pressure exactly 
where you want it—with twice the coverage on 
QUALITY farms of any national farm paper— 
closest on-the-ground contact with your distributors 
and dealers—lowest cost per actual farm reached 
—and instant flexibility to shift your attack at will. 
Get the up-to-the-minute story of what “Focused” 
advertising in Midwest Farm Papers can do for 
YOU. It’s the most important story today in 
selling merchandise to farmers. 


* Actual Post Office count of subscribers, on every rural route, out of every post office in 
every county in every state. Before you buy space in ANY farm papers, demand to see 
verified Post Office Count. KNOW what you are getting. 


THE MIDWEST 


Prairie Farmer 


Nebraska Farmer 


The Farmer, St. Paul 


Chicago—6 N. Michigan Ave. 
New York—250 Park Ave.; 420 Lexington Ave. 


FARM PAPERS 


Wallaces’ Farmer & lowa Homestead 
Wisconsin Agriculturist and Farmer 


Detroit—542 New Center Bldg. 
San Francisco—1548 Russ Bldg. 





DETROIT .— Materials, pro- 


cesses, semi-fabricated parts and 
finished products all received 
their respective share of atten- 
tion at the engineering display 
staged as an adjunct of the an- 
nual meeting of the Society of 
Automotive Engineers here this 
week. Many new products gained 
deserved attention at the hands 
of society members and perhaps 
as many older products were on 
display. Among the former, how- 
ever, were some items not yet in 
production or still on an experi- 
mental basis, as the exhibit is in- 
tended to be partly indicative of 
future possibilities. 


Among the outstanding exhibits 
were those of the Johanssen 
gauges by the Ford Motor Co.; 
the new Timken fuel injection 
pumps for diesel engines and 
Timken bearings of large size for 
locomotive applications; die cast- 
ings in zinc and other alloys by 
the Doehler Die Casting Co.; 
aluminum products by the Alum- 
inum Co. of America, and plastic 
products by E. I. duPont de Ne- 
mours & Co. and by Continental 
Diamond Fibre Co. 


Reveals Interior Details 

In the exhibit of the Spicer 
Mfg. Co. were various transmis- 
sions, including auxiliary types 
and those suited for angular 
drives on buses, as well as late 
types of universal joints with 
needle bearings. Waukesha Motor 
Co. confined its exhibit to two 
sizes of diesel engines and Her- 
cules showed a small six-diesel 
partly sectioned to reveal interior 
details. 


Aluminum Industries, Inc. 
showed a recent development in 
piston design, a water pump with 
a Bakelite water seal and valves 
with alloy heads welded to carbon | 
steel stems. Fuel pumps for die-| 


sels were a feature of the United | 


American Bosch Co.'s exhibit, but 
this also included magnetos and 
generators, as well as an oil 
filter. 


Cities Service Co. had a display 
of the instruments used for en- 
gine tuning and related work in 
its service organization, including 
those employed for exhaust anal- 
ysis, fuel flow tests and ignition 
tests. Victor Sealing Products Co. 
showed a large line of gaskets 
but featured its oil seal made 


Coming Events 


JANUARY 


16-24—Detroit. First International Consumers 
Petroleum Exposition. Convention Hall. 
23-25—Loulsville, Ky. Motor Truck Club of 
Kentucky. Truck, trailer and equipment 
show. Jefferson County armory. 
FEBRUARY 
4- 7—San Antonio, Tex. San Antonio Auto- 
motive Wholesalers, Inc. Third annual 
automotive parts and equipment show. 
City Auditorium. 
13-17—Chicago. Automobile Accessories 
show. Stevens Hotel, 
22-27—Salt Lake City. Intermountain Automo- 
bile Show Assn. Automobile show. 
MARCH 
t- 5—Chicago. American Society for Testing 
Materials. 1937 Regional meeting and 
committee week. Palmer House. 
2-5—Philadelphia. Seventh Annual Automo- 
tive Maintenance Demonstration. Term- 
inal Commerce Bldg. 
26—Los Angeles. Automobile race. 
geles Raceway. 
APRIL 
19-24—London, England. 
for Testing Materials. 
tional Congress. 
24-28—Chicago. Illinois Automotive 
Fourth annual automotive exhibit. 
Pier. 


Assn. 


Los An- 


International Assn. 
Second Interna- 


Assn. 
Navy 


MAY 
2—Milwaukee. American Foundrymen’s 
Assn. 4ist annual convention and ex- 
position. Milwaukee Auditorium. 
20-23—San Francisco. Second annual Automo- 
tive Maintenance show. Civic Audi- 
torfum. 
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Many Products on Display at SAE Convention 
New Items Vie With Old , 


For Attention of Engineers 


oO - 


from a material called “Victo- 
prene” vulcanized to metal re- 
taining parts. Dole Valve Co. dis- 
played a large line of tube coup- 
lings and several types of ther- 
mostatic valves. 


Attention Is Focused 


In the Doehler exhibit there 
were numerous examples of auto- 
motive die castings, including no 
less than 11 different grilles of 
zine alloy, many steering wheel 
hubs and some complete steering 
wheels with molded rims and 
stainless steel spokes. There were 
also several fine examples of 
brass die castings and a -collec- 
tion of non-automotive die cast- 
ings in both aluminum and zinc 
alloys. Wilson Mechanical Instru- 
ment Co. confined its display to 
Rockwell hardness testers and the 
Sun Oil Co. focused attention on 
one of its cutting oil compounds 
but showed also certain of its 
lubricants. 

Iron and steel castings were 
confined chiefly to the exhibit of 
the Campbell, Wyant and Cannon 
Foundry Co. with emphasis on 
alloy castings of crankshafts and 
camshafts, a Zephyr cylinder 
block and centrifuse break drums. 
Some 12,000,000 of these brake 
drums have been produced to 
date. Another item in this display 
was the light cast steel piston, 
shown also in the display of the 
Duluxe Products Corp., which 
markets pistons of this type made 
by C. Y. & C. Duluxe also dis- 
played an oil filter, as did the 
Motor Improvement Co., for the 
Pur-O-Lators. 


Shows Intake Silencers 


DuPont’s exhibit featured the 
properties of Neoprene, a rubber- 
like compound having oil-resist- 
ant and other desirable properties, 
and included automotive and 
other examples of products made | 
from this compound. 

Sunnen Products Co.’s exhibit 
played up its precision hones for | 
|ecylinder finishing and the Bur- 
gess Battery Co. showed its in- 
take silencers, mufflers and 
sound insulating materials to 
good advantage. An oil and mo- 
tor cleaner was the chief feature 
of the Fleming Mfg. Co.’s show-| 
ing. Parker Kaylon Corp. had a 
well-arranged display of its drive 
screws and. related products) 
which have gained wide use and| 


| 





Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., 


Total, 4 States 
for December 





K. T. KELLER, president of Chrysler Corp., center, attended the 
SAE dinner this week. With him in this photo are Col. H. W. Alden, 
chairman of the board of Timken-Detroit Axle, left and Karl Arn- 
stein, designer of the original zeppelin and the Akron and Macon, 
now president of the Goodyear Zeppelin Corp. 


is expected to augment these 
shortly with an improved type of 
socket-head screw. In the booth 
of the Air Reduction Sales Co., 
there were examples of various 
types of welding and cutting 
equipment and of the recently 
developed equipment for flame 
hardening of steel. 


Radio Control Shafts 


Koppers Co. featured its meth- 
od of “Koetherizing” in which pis- 
tons of the alloy type are sprayed 
inside with steel shot with re- 
sultant growth such as to com- 
pensate for wear on portions of 
the skirt. S. S. White Dental Mfg. 
Co. showed a line of flexible 
shafts some of which are used 
for radio control shafts. Colloi- 
dial graphite in the form of 
“Dag” was a feature of the At- 
cheson Colloids Corp. exhibit. In- 
ternational Nickel Co. centered 
attention on an outline chassis 
diagram in which the uses of 
nickel steels and nickel alloy iron 
| were pointed out. 

A new item in the line offered 
by the Monroe Auto Equipment 
Co. is a simple form of bumper 
jack topped by a crank operating 


|in a horizontal plane. This takes 


the form of a steel tube with a 
triple five-pitch thread supported 
in a ball thrust bearing at the 
top, and is not only simple and 
inexpensive but easy to operate. 
Other items in this display were 
direct acting shock absorbers in- 
corporating detail improvements 
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and sway bars with rubber bush- 
ing mountings. 


Display Shows Precision 


Ford’s exhibit of Johanssen 
gauges included not only the 
gauges themselves but showed 
how they are applied in various 
ways for precision measurements. 
A Bureau of Standards Certificate 
in this display testified to the re- 
markable degree of precision at- 
tained in the production of cer- 
tain gauge blocks of the Johans- 
sen type. 


“Low-X pistons, aluminum cyl- 
inder heads of late design, alum- 
inum flared tube fittings and mag- 
nesium castings for aircraft en- 
gines were among the noteworthy 
items of the aluminum company’s 
exhibit. Some of these testify to 
an excellent job of permanent 
mould casting to which aluminum 
alloys are well adapted. 


A new type of Bi-Metal clutch 
liner produced by cintering -and 
a new type of graphite impreg- 
nated spring insert were featured 
in the Cleveland Graphite Bronze 
Co. display. Continental Diamond 
Fibre showed its spoked Celoron 
gears and a translucent sheet 
plastic called Dialophane which 
is used for instrument and other 
dials. 


General Motors paid its first divi- 
dend on preferred stock in 1909, the 
year electric headlights and genera- 
tors, oil gauges on instrument boards 





Trailer Makers 
Give Views for 


Proposed Laws 


CHICAGO.—Satisfied that reg- 
ulation of trailers by law is 
advisable insofar as their opera- 
tion is concerned, manufacturers 
are equally convinced that the 
legislation should be both fair 
and nationally uniform. 


The Trailer Coach Manufactur- 
ers Assn. this week made known 
its legislative recommendations 
which, it is hoped, the various 
states will see fit to adopt. 

Among the contentions of the 
association are that the trailer 
coach be given a separate classi- 
fication for purposes of registra- 
tion; that safe use of the trailer 
on the highways be assured; that 
the trailer be classified as a 
mobile vehicle rather than a per- 
manent home for purposes of 
both parking and taxation; that 
it cannot be placed in the cate- 
gory of a permanent place of 
abode because of limited space 
and facilities by comparison with 
American home life. 

The manufacturers maintain, 
through their association, that all 
states should extend full and 
complete reciprocity to other 
states in matters affecting trailer 
coach operation. It is pointed 
out that current conflicting state 
regulations are a decided draw- 
back. 


Pontiac Regional 
Managers Meet 


PONTIAC.—The regular month- 
ly meeting of regional managers 
of Pontiac Motors was held Fri- 
day at the factory. 

As usual, the meeting was in 
charge of C. P. Simpson, general 
sales manager. Regional managers 
present were V. A. Davison, At- 
lantic region, New York City; A 
A. Klein, central region, Pontiac; 
Allen Wright, mid-west region, 
Chicago; C. E. O’Meara, southern 
region, Memphis; and T. M. Ray, 
Pacific region, Oakland, Calif. 

The problem of car distribution 
during the next few weeks was 
the principal topic of discussion 
due to the cessation of production 


and four-door bodies were introduced.on Wednesday. 
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th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


Bad Breaks 


This week Ford registered an official protest with the 
two major broadcasting companies against the practice of 
injecting break announcements immediately preceding or 
following Ford radio programs. 

Basing its complaint on the fact that the sponsor of a 
unit of time—theoretically 15, 30 or 60 minutes—is en- 


titled to the undivided attention of his audience 


from 


chain break to chain break, the official protest 


in part: 

“The practice of slipping in 
extraneous commerc:al spots, we 
feel, is unfair to the sponsor and 
to the public. We huve received 
numerous complaints substantiat- 
ing this, and believe the time has 
arrived for broadcasting com- 
panies to take cognizance of this 
situation.” 

As a matter of consistency, the 
Ford’s protest announces the dis- 
continuance of all Ford spot chain 
break announcements. ‘This ap- 
plies to all dealer as well as com- 
pany advertising. The statement 
“offers no objection to spots or 
commercials used in connection 
with sustaining programs, provid- 
ing they do not immediately fol- 
low a sponsored program.” 


Newspapers and Oil 

Newspaper advertising occupies 
a key position in promotion of 
sales of gasoline and petroleum 
products, according to a survey 
made by the bureau of advertis- 
ing of the American Newspaper 
Publishers Assn. 

During the first half of 1936 
approximately $5,380,000 was spent 
in daily newspapers by the gaso- 
line and oil industry. During the 
period the expenditures repre- 
sented an investment in news- 
paper space of about 25 cents per 
passenger car registered. 

In 1935 the advertising budget 
of the oil industry was as follows: 
Newspapers $10,849,500 
Outdoor 6,632,000 
Chain radio 3,568,000 
Magazines 2,704,780 
Spot radio 384,846 


$24,139,171 | 
Analyzing monthly expenditures | 


in newspaper advertising, the re- 
port pointed out that gasoline 
consumption the first quarter of 
1936 stood at 43.4 per cent of the 
six months consumption, while 
newspaper advertising was 27.2 
per cent. 


During the second | 


>— ; 





36.6 per cent, newspaper adver- 


ising 72.8 per cent. 


Att.: Salesmen 

Plymouth’s general sales man.- 
ger, Harry G. Moock last weel 
iddressed the Detroit Adcraf. 
slub and enumerated the qualities 
desirable for maximum success ir 
the retail sales field, as set down 
by Sidney Carter. ‘lhe perfect re- 
tail salesman, according to Moock, 
should have: “Lhe curiosity of a 
cat; the tenacity of a bulldog; the 
diplomacy of a wayward husband; 
the patience of a self-sacrificing 
wife; the enthusiasm of a flapper; 
the friendliness of a child; the 
good humor of an idiot; the as- 
surance of a college boy, and the 
tireless energy of a biil-collector.” 


Debut 

With Stephen O’Connor and 
Benjamin Orloff as publishers and 
56 E. Congress St., Chicago, as 
publication headquarters, motor 
racing will make its bow Feb. 15. 
the magazine will be devoted to 
all forms of motorized racing, in- 
cluding automobile, airplane, boat 
and motorcycle. 

An announcement of the new 
publication points out that motor 
racing in the United States dur- 
ing 1936 drew more than 10,000,- 
000 people, and that over 250,000 
are identified with racing com- 
petition, promotion and officiating. 

Listed as features in the initial 
issue are articles by Capt. Art 
Davis, Pop Myers, Cliff and Phil 
Henderson, Harold Ricklefs, Ted 
Allen, E. C. Smith and Renier 
Wyers, all prominently identified 
with racing. World records in the 
various nelds of the sport are to 
be published quarterly, along with 
advance listings of races. 


William S. Power 


WITH NICHOLAS DREYSTADT, general manager of Cadillac, | 


at the SAE dinner in Detroit, were Don Blanchard, left, former editor 
of Automobile Trade Journal and now with the SAE, and Al Reeves, 
general manager of the Automobile Manufacturers Assn. 


past six years, died in Detroit last 
Saturday. He had been ill for the 
last month and a half. 

From agency work in Pitts- 
burgh, he was brought to Detroit 
by Theodore MacManus of the 
MacManus agency in 1910 to work 
on automotive advertising. Two 
years later he left MacManus to 
form the agency of Power, Alex- 
ander & Jenkins. Charles F. Ket- 
tering, who had just invented the 
seif-starter, came to Mr. Power 
and the agency first handled this 
account, known as Delco. When 
his firm was dissolved in 1922, Mr. 
Power became advertising mana- 
ger of the Willys-Knight Co. In 
1930 he joined Campbell-Ewald 
and since then has been consis- 
tently engaged in car and acces- 
sory advertising. 


Notes 

Stanley Everett, formerly Good- 
rich sales promotion manager in 
the Los Angeles district, has been 
named assistant retail sales pro- 
motion manager in Akron... 
Harold E. Middleton has opened 


an office at 2-164 General Motors | 


Bldg. representing the new Scrib- 
ner’s magazine in Michigan and 
Ohio. He has been in advertising 
work in Detroit for the past sev- 
eral years with C. C. Winningham, 
Forbes Magazine and Advertisers, 
Ine. . 
has moved its office from 425 Du- 
bois St. to 8415 Jefferson Ave., 
Detroit....Bonding Process Corp., 


. . Lee Anderson (Chrysler) | 


W. H. Kilpatrick Dies; 


Chrysler Parts Official 


SAN FRANCISCO.—W. H. Kil- 
patrick, vice-president of Chrysler 
Motor Parts Corp., died here 

Tuesday. He had 


been ill for some | 


time. 

Mr. Kilpatrick 
was a_ veteran 
official of the 
Chrysler organ- 
ization and had 
been a close 
friend of Walter 
P. Chrysler 
since youth. He 
was formerly 
operating man- 


W. H. Kilpatrick 
ager of the 


| Highland Park, Mich., plant. A 


few months ago he was given 

leave of absence and came to 

California. He has been ill ever 

since. 

Industrial Employment 
Up in Mil. During Dec. 
MILWAUKEE. — The upward 

trend in industrial employment 

here, which had been stopped 
during November, resumed its 
climb in December with the au- 
tomotive industry one of the pace 
leaders, showing a 25 per cent in- 
crease in employment over De- 

cember, 1935. 

The demand for workers, from 

private employers increased by 1.5 


Detroit, has named C, E. Rickerd | per cent in December over that 


to handle a business paper cam- 
paign for its bonding and rust- 
proofing process. Consumer maga- 


William S. Power, executive| zines are to come later....Alma 


assistant to H. T. Ewald, presi- 
quarter, gasoline consumption was' dent of Campbell-Ewald for the 


Trailer account has been placed 
with Charles A. Mason, Detroit. 
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Complete cumulative figures will appear each week until all 48 states are shown. States previously shown include Delaware, North Dakota, South Carolina and Wisconsin. 
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of November, 1936, and was 134.5 
per cent greater than the demand 
of December, 1935, accoraing to 
figures released by the Milwaukee 
office of the state employment 
service. 
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Indicator Warns 


Speeding Drivers 
ATLANTIC CITY. — An 
“electric eye” device, which 
will flash a red danger sig- 
nal to a speeding motorist, 
was exhibited before the 
American Assn. for the ad- 
vancement of science. 

Shown by Radio Corp. of 
America, the device uses 
two photo-electric cells, 
spaced about a half mile 
apart and connected by an 
electrical circuit. 

The electric eyes measure 
exactly the automobile’s 
speed, and if the rate is ex- 
cessive, the device flashes 
ahead of the driver a red 
warning signal, “you are 
driving too fast.” 





Olds Resigns 


As Chairman of 
Reo Directors 


LANSING.—R. E. Olds an- 
nounced his resignation this week 
as chairman of the board of 

directors of the 
Reo Motor Car 
Co. 

Olds was one 
of the organ- 
izers of the Reo 
company, but 
has not been 
active with the 
concern for 
some years. 
Three years ago 
he accepted 

R. E. Olds chairmanship of 
the board of directors. 


Catlin Wolfard to Head 


Portland Dealers Assn. 


Portland, Ore.—Catlin Wolfard, 
head of Wolfard Motors Co., was 
elected president of the Automo- 
bile Dealers’ Assn of Portland at 
the annual meeting of the organi- 
zation. He succeeds George B. 
Wallace, of the George B. Wal- 
lace Co. 

Herbert L. Frank, of the Frank 
Chevrolet Co., is successor to W. 
W. Shipley, of the W. W. Shipley 
Co., as vice-president. Other of- 
ficers and directors elected were 
H. W. Roberts, Roberts Motor Co., 
secretary-treasurer; directors: G. 
B. Wallace; Charles Wentworth, 
Wentworth & Irwin; E. E. Cohen, 
Cohen-Anderson Co.; D. H. Logan, 
Logan Oldsmobile Co.; George A. 
Braley, Braley & Graham, Inc.; 
Roy O. Burnett, Roy Burnett Mo- 
tors; K. E. Gray, Highland Mo- 
tors. 


NICKELGRAMS 
51A— 


’Way up in the Pennsylvania 
mountains near Scranton, a Cater- 
pillar Diesel Seventy-five tractor 
is being used to haul away the 
top of the mountain so that the 
operators can get to the coal bed. 
For a mechanism to take this 
grueling punishment, it is neces- 
sary to provide units of ade- 
quate size with a generous fac- 
tor of safety. But primarily it 
takes high grade materials so 
that the size of the parts and 
complete units such as the trans- 
mission may be kept down with- 
in reasonable limits. For this 
reason the main parts of the 
transmission such as gears and 
shafts are made of Nickel Alloy 
Steel. On the engine, the cyl- 
inder block and liners are of 
Nickel-chromium alloy iron 
which provides the requisite 
strength, hardness and _ long- 


wearing properties. 
THE 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 





Motor Shares 
Are Following 


Erratic Course 


By C. J. ‘ALEXANDER 


NEW YORK. Wall Street 
can’t make up its mind how wide- 
spread and long drawn out the 
automobile strikes are to be. One 
of the news tickers said today a 
settlement was believed in some 
quarters to be much nearer than 
appeared on the surface. It went 
on to explain, however, that the 
wish may be father to _ the 
thought. 

The restraint being shown by 
General Motors in its dealings 
with the strikers is being praised 
on all sides. It is being hailed as 
perhaps the beginning of an en- 
tirely new attitude on the part of 
industry towards strikers. It is 
the general opinion in the Street 
that sit-down strikes, while very 
effective, lose much of their ef- 
ficacy as a union instrument 
when the workers take possession 
of plants and remain in possession 
without any physical resistance 
on the part of the owners. 

See Quick Recovery 

In the meantime, investors are 
hesitating, with the result that 
motor shares are pursuing an er- 
ratic course. General Motors is 
not affected alone, due to the con- 
viction that if this corporation 
loses its fight or gives much 
ground, similar demands will be 
served on all other companies. 
Some buying of automotive stocks 
is being done on the theory that 
the labor troubles are offering 
opportunities to obtain shares be- 
low actual worth. It is felt by 
some that, when the strikes are 
settled, the recovery in prices will 
be so fast that chances to take 
advantage of the “strike” prices 
will be lost. On the other hand 
the troubles may be long-drawn 
out and the settlement reached by 
degrees. It’s the same old guess- 
ing game. 

Of major importance in the 
outlook for automobile earnings 
is the fact that the question of 
wages are of minor importance 
in the current labor difficulties. 
Thus, operating costs are not 
likely to show much change re- 
gardless of the outcome of the 
strikes. The chief question is 
whether the difficulties will be 
settled in time to give the af- 
fected companies time to prepare 
for the heavy selling season in 
the spring. 

The new Nash-Kelvinator stock 
came onto the exchange last week 
and has been active and strong 
since its first appearance. The 
Nash division of the new corpo- 
ration this week reported for the 
fiscal year ended Nov. 30, 1936, a 
net income of more than $1,000,- 
000, comparing with a net loss of 
$610,000 in the preceding 12 
months. The merger of Nash and 
Kelvinator is expected to be of 
advantage to both companies and 
the outlook for 1937 is said to be 
favorable. A dividend of 25 cents 
on the new stock has been de- 
clared, payable Feb. 20. 

New Policy Is Liked 

Reo has been strong in active 
trading recently. Wall Street is 
looking with more favor on this 
company since it dropped its pas- 
senger car line and began con- 
centrating on _ trucks. Yellow 
Truck & Coach is another com- 
pany that has caught the fancy 
of investors in recent weeks. 

Goodyear has extended from 
Jan. 15 to Mar. 13 the period 
within which the company’s sec- 
ond preferred stock may be de- 
posited for exchange into the 
new senior $5 convertible pre- 
ferred stock and common stock, 
under the plan for rearrange- 
ment of capitalization. A _ divi- 
dend of $4.25 a share on the new 
$5 preferred has been declared, 
payable Mar. 25. 

Stockholders of Hupp Motor 
Car Corp. will vote Jan. 28 on re- 
vision of capital, which will in- 
clude cancellation of 193,464 treas- 
ury shares and reduction of au- 
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GM Restraint Hailed Start of New Strike Attitude | 


thorized capital to 1,000,000 $1 
par shares from _ 2,000,000 $10 
shares. One new share is to be 
exchanged for each four shares 
now held. It is planned to sell 
unissued shares, with present 
stockholders being given prior 
rights to subscribe. 
One Type Planned 

Management of Square D Co. 
will communicate shortly with its 
stockholders suggesting an ex- 
change of all present outstanding 
class A preferred stock share for 
share for class B. It is planned 
to have only one type of stock 
outstanding. 

The net-result of erratic price 
movements in motor stocks dur- 
ing the past week was an increase 
in average price of about one 
point. The Automotive Daily 
News stock price averages for 
Jan. 13 compared as follows with 
those of the preceding week and 
& year ago: 

This 

Week Change 
47.92 +1.03 
50.00 +1.06 


Year 
Ago 

39.52 

41.41 


Last 
Week 
24 Motors 3 
19 Car-truck co’s.. 48.94 
10 Parts-accessories 39.22 40.29 +1.07 37.34 
4 Tire-rubbers - 34.92 35.68 +0.76 21.06 
_The tire and rubber shares have 
given little ground from their 
highs of the past year. Consid- 
erable speculative interest has 
been shown recently in crude rub- 
ber and there has been new talk 
of further price advances in tires. 
Present prices of rubber would 
appear to justify higher tire quo- 
tations, 


Hayes Body Shows a Net 


Loss of $22,100 for Year 


GRAND RAPIDS, Mich.—The 
report of the Hayes Body Corp. 
and subsidiaries for the fiscal year 
ended Sept. 30, 1936, shows a net 
loss of $22,100 after depreciation 
and other charges. In the preced- 
ing year, the company reported 
for the nine months ended Sept. 
30, 1935, a net loss of $59,113. Since 
that time, the fiscal year has been 
changed to end on Sept. 30 instead 
of Dec. 31. 

The corporation now is making 
trailers at the rate of 50 per week, 
and by Feb. 1, expects to have 
facilities ready for the production 
of the trailers at the rate of 100 
per day. 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Jan. 15 (3:30 P.M.).—Encouraging strike news 


brought a strong opening 
General Motors, appearing 


for automotive stocks today. 
in large blocks in the early 


trading, was more than a point above yesterday’s close. 
Chrysler also opened stronger and the gains in both 
stocks were held through the day. 


Trading Near ’29 High, 


Business 


NEW YORK.—The index of 
national business conditions rose 
four points in December, and now 
stands at only 2 per cent below 
normal, as compared with 18 per 
cent below in December, 1935, 
according to the monthly survey 
of 147 trading areas conducted by 
Brooke, Smith & French, Inc., 
advertising agency. 

The four-point rise brings the 
index to the highest point since 
the closing months of 1929. 

Improvement took place in 125 
out of 147 business centers, with 
gains ranging from 1 to 12 per 
cent over November. Fourteen 
areas showed small declines and 
eight remained without change. 

Of the 147 areas, the survey 
states that 52 are normai or 
above; 51 range from 1 to 10 per 
cent below normal; 41 are 
between 11 per cent and 20 per 
cent below. Only three range from 
21 per cent to 30 per cent below 
normal. 

The greatest December gains, 
with indexes showing improve- 
ment of seven percentage points 
or more over November, were 
registered in the following 38 
areas: 

Birmingham, Boston, Cedar 
Rapids, Chicago, Dallas, Daven- 


Index Shows 


port, Des Moines, Duluth, Flint, 


Grand Forks, Hartford, Jackson, 
Mich., Kalamazoo, Los Angeles, 
Louisville, Milwaukee, Minneapo- 
lis, Minot, New Haven, New York, 
Oklahoma City, Pittsburgh, Port- 
land, Ore., Providence, Pueblo, 
Rockford, Saginaw, Salt Lake 
City, San Diego, South Bend, 
Springfield, Mass., Springfield, 
Mo., Toledo, Topeka, Washington, 
D. C., Wichita, Wichita Falls, 
Worchester. 

Fifty-two areas, as 
were at normal or above: 
Albuquerque, Austin, 
field, Baltimore, Bangor, Beau- 
mont, Billings, Boise, Casper, 
Charleston, Va., Charlotte, Colo- 
rado Springs, Columbia, S. C., 
Columbus, O., Dallas, Denver, De- 
troit, Grand Junction, Green Bay, 
Greenville, S. C., Harrisburg, 
Houston, Huntington, Indianapo- 
lis, Jackson, Miss., Jacksonville, 
Kalamazoo, Macon, Manchester, 
N. H., Memphis, Miami, Milwau- 
kee, Nashville, Peoria, Phoenix, 
Portland, Ore., Reno, Richmond, 
Saginaw, Salt Lake City, Shreve- 
port, Sioux Falls, Spokane, Spring- 
field, Mo., St. Paul, Terra Haute, 
Tulsa, Washington, D. C., Wil- 
mington, Winston-Salem and 

Yakima. 


follows, 


Bakers- 
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1936-37 
High Low 


81 
621, 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F 
American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel 


45% 
30 
31 
26 
21% 
45% 
40g 
64 
434, 
9%, 
8% 
19%, 
8514 


Briggs Mfg. 

Budd Mfg. Co., E. G. 
Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Clark Equip. 
Cleveland Gr. 
Collins & Aikman 
Com. Credit 
Commercial Inv. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 
du Pont de Nemours 
Eaton Mfg 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. A 
General Elec. 
General Motors 
Glidden 

Goodrich, B. F 
Goodyear T. & R. 
Graham-Paige 

Hayes Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B. 
Lee Rubber & Tire 


1936-37 
High Low 


801, 
35 
497 
56/2 
485 
431, 
27 
225% 
201, 
47/4 
13% 
38s 
8, 
297% 
17) 
9, 
37 
241 
15% 
124 
32 3/, 
277% 
742 
59 
49/4 
1544, 
9/4 | 28% 
34 29 
5 55 
55), 
6573 
45/4 
33 
29g 
3% 
6% 
25% 


Last Sale 
Jan. 15 Jan. 8 


47%, 
22% 
27% 
41 
21% 
28% 
154 
14 
17¥% 
1444 
67%, 
28%, 
4, 
16% 
1242 
5% 
13% 
164 
9", 
8, 
24% 
124% 
56 
31%, 
16% 
94, 
1854 
8/, 
42% 


79¥g 
614% 
7353/4 
31% 
27% 
76/4 
4342 
78%, 
55% 
13% 
104 
254 
118% 
3512 
36/8 
591, 
6855 
75%, 
2% 
- 


Ludium 
Marlin 


Motor 
Motor 
Murray 


Pacific 
Packard 


Socony 


Spicer 


20 
179Y/ 
34, 
ay, 
43 
307, 


U. S. 
yy. &, 


White 
Yellow 
Young 


2% 
21% 
60 
22% 
38), 

2% 
13%e 


5% 
32%, 
901, 
32% 
55 

5%, 
154% 


Bendix 


19/4, 
2% 
105 
154 
2012 
17% 
19% 


91, 

5% 
11 
15 
23% 


23% Federal 

8, 
18% 
2244 
314% 


Hoover 


Parker 


Stewart- 
Studebaker 
Thermoid Co. 
Thompson Products 
Timken-Det. Axle 
Timken Roller Bear. 


NEW YORK 


Libbey-Owens-Ford Glass 


Steel 


Mack Trucks (1) 


Rockwell 


Midland Steel 


Products 
Wheel 
Corp. 


Nash-Kelvinator 


Mills 


Raybestos Manhattan 
Reo Motor 
Republic Steel Corp. 


Vac. 


Sparks- Withington 


Mfg. 


Warner 


Industrial Alcohol 
Rubber 


Westinghouse E. & M. 


Motors 
Truck 
Spring & Wire 


CHICAGO 


Asbestos Mfg. 


Aviation 


Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 

Pines Winterfront 
Woodall Industries 


DETROIT 
Mogul 


Hall Lamp Co. 


Ball Bearings 


Murray Corp. 


Rust Proof 


Five Directors 


Are Elected By 
Nash-Kelvinator 


CHICAGO.—Declaration of an 
initial 25-cent dividend on stock 
of the merger companies, together 
with the election of five members 
of the Kelvinator Corp. to the new 
board of directors, constituted the 
principal action taken by direc- 
tors of the Nash Kelvinator Corp. 
at a meeting here tnis week. 

The following members of Kel- 
vinator were named to the new 
company’s board: Percy Ebbot, 
vice-president Chase National 
Bank; H. G. Perkins, vice-presi- 
dent of Kelvinator at Detroit; 
Harlan T. Pierpont, of Wor- 
chester, Mass.; Ernest Stauffen 
jr., vice-president of Manufactur- 
ers Trust Co., New York, and 
Merlin Wiley, member of Wiley, 
Streeter, Smith & Ford, attorneys 
of Detroit. 

The following members of the 
Nash board will be on the direc- 
torate of the merged corporation: 

Charles W. Nash, chairman; C. 
H. Bliss, J. T. Wilson, Sewell 
Avery, Fred W. Sargent, H. H. 
Seaman, Robert F. Herrick, and 
Emery W. Clark. 

These 13 men, along with George 
W. Mason, president of Nash-Kel- 
vinator, will comprise the new 
board of 14 members. 

Nash Motor Car Co. division, 
formerly Nash Motors Co. re- 
ported for its fiscal year ended 
Nov. 30, without consideration of 
the merger with Kelvinator Corp 
a consolidated net profit of $1,- 
020,707 after all expenses, taxes, 
reserves, etc. This represents 38 
cents per share on the 2,646,200 
of capital stock then outstanding 
and compares with a net loss of 
$610,227 for 1935. 

Kelvinator last month reported 
preliminary net profit for year 
ended Sept. 30 of $1,552,163, after 
charges and federal taxes, equal 
to $1.34 a share on 1,159,331 shares 
then outstanding. This profit did 
not include $136,923 of undistri- 
buted net profits of subsidiaries. 

The new 25-cent dividend is 
payable Feb. 20 to stock of record 
Feb. 1. 


Lakey Foundry Reveals 


$13, 500 Earned Surplus 


MUSKEGON, Mich.—With sales 
approximately 90 per cent greater 
than during the previous year, 
the Lakey Foundry & Machine 
Co. reports an earned surplus of 
$13,500 for 1936, the first year the 
concern had shown a profit since 
1929. 

The report lists total assets of 
$1,780,353 for 1936, an increase of 
more than $242,699. In 1935, the 
company sustained a net loss of 
$217,691. 


Quick Settlement Made 


In Walker Co. Strikes 
RACINE, Wis.—More than 700 
sit-own strikers at the three 
Walker Mfg. Co. plants here re- 
turned to work Jan. 11, after a 
four-day strike. Neither officials 
of the company nor the union 
would comment upon the surprise 
settlement. 

Walker Mfg. Co. and its sub- 
sidiary, Walker Michigan Co., re- 
ported for the year ended Oct. 31, 
1936, net income after all charges 
of $15,290. Payment of unearned 
dividends reduced surplus from 
$403,290 on Oct. 31, 1935, to $362,- 
285 as Oct. 31, 1936. Current as- 
sets totaled $1,126,000 at the close 
of the latest period and current 
liabilities came to $315,000. 


Nash-Kelvinator Meeting 


CHICAGO.—A special meeting of 
Nash - Kelvinator Corp. stockholders 
has been called for Feb. 23 in Balti- 
more, according to C. W. Nash, chair- 
man of the board. The meeting will 
be in place of the regular stockhold- 
oe speoting originally scheduled for 
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Strike Truce Reached; 15- -Day Peace Parley Set 


©} 


Y 


Workers Quit GM Plants ) 
Before Negotiations Begin ® 


(Continued from Page 1) 


tempting to operate the affected 
plants or remove material and 
equipment from them except for 
export. 

The agreement came at the end | 
of a 15-hour conference between | 
W. S. Knudsen, executive vice-| 
president; Donaldson Brown, head 
of GM finance committee; 
John Thomas Smith, GM at-| 
torney, all acting for the corpo-| 
ration; and Homer Martin, presi- | 
dent of UAW; Wynham Morti- | 
mer, vice-president, and John 
Brophy, director of the commit- 
tee for Industrial Organization, 
acting for the unions. The con- 
ference was held in the office of 
Gov. Frank Murphy of Michigan, 
who has been active in striving 
to find basis for accord. 

As the situation now stands, 
General Motors plans to re-open 


WwW. S. KNUDSEN 


all plants where operations can 
be carried on and in which there 
have been no direct strike action. 
Reopening of the Delco Remy 
plant at Anderson, Ind., on a par- 
tial basis, was announced Friday 
night. Other plants forced to 
close due to shortage of supplies 
or excessive banks of materials 
will resume as quickly as pos- 
sible. Struck plants will stay 
closed at least until the end of 
the 15-day truce, unless _ satis- 
factory settlement can be reached 
before that period expires. 


W. S. Knudsen, at a press con- 
ference late Friday afternoon, de- 
clared that the chief aim of the 
corporation at the present time 
is to get unemployed men back to 
work. He said there had been no 
change in the attitude of the cor- 
poration toward the UAW but 
that, following the policy which 
he has expounded since the strike 
first occurred, the corporation 
would talk with UAW leaders as 
the representatives of UAW mem- 
bers in GM plants. This the corpo- 
ration refused to do while the 
men remained in the plants. 


A preliminary meeting between 
union officials and GM officials 
was slated for Saturday morning 
dur’ng which the program for the 
Monday meeting would be out- 
lined. The corporation is making 
no exceptions regarding what 
topics are to be discussed at the 
Monday meeting. While John L. 
Lewis, head of the Committee for 
Industrial Organization, was 
avoted in Washington dispatches 
Friday as saying that the union 
would not retreat from its de- 
mand for recognition as the sole 
bargaining agency for all GM 
workers, the corporation has 
taken the position that such de- 
mands should be discussed in con- 
ference and not discussed in the 
public press. 

Just what action can be taken 
in event no satisfactory settle- 


| the 
and | closely its policy of avoiding any | 


From a legal standpoint it is | 
questionable whether or not the) 
corporation could be restrained | 
from reopening its plants should | 
negotiations result in failure to)| 
find a basis for permanent peace | 
On the other hand, it is felt that 
corporation would follow | 


excuse for violence. | 


If a_ definite settlement is} 
reached, it is believed that Gen- | 
eral Motors plants can be back} 
in full operation within a week} 
after settlement. Up to Friday five 
Chevrolet assembly plants were 
still in operation, although it was 
felt that the Tarrytown plant 
might be forced down over the 
week-end. The main Chevrolet 
plant at Flint can resume as 
quickly as bodies are made avail- 
able from the Fisher plant No. 2 
adjacent. The same _ situation 
applies to Buick, Oldsmobile, 
Pontiac and Cadillac. Other sup- 
ply plants could resume at once 
if supplies could be started on 
their way, thus relieving the con- 
gestion which resulted from cur- 
tailed demand as other plants 
were forced down. 


Whether any settlement reached 
at the coming parleys would ap- 
ply to the plants closed by strike 
outside the state, such as Kansas 
City and Atlanta, still remains to 
be developed. Inquiries at GM 
offices Friday brought the reply 
that the question was premature. 

Thus to sum up, it would seem 
that while much progress has 
been made through the efforts of 
Gov. Murphy and the acquiesence 
of union officials to the corpora- 
tion's demand that men vacate 
the plants before conferences 
could be started, there may still 
be much conversation before any 
definite agreement is_ reached. 
At least, one key log in the jam 
has been loosened and the con- 
ferences next week may open a 
way to settlement that could not 
even be considered during the 
previous stalemate. 


No further progress has been 
made toward settlement of the 
difficulties at Libbey-Owens-Ford 
Co. and Pittsburgh Plate Glass 
Co. plants at Toledo and Pitts- 
burgh. A meeting was called 
Tuesday, at which both sides sub- 
mitted new programs that were 
to be discussed at second meeting 
Wednesday. The Wednesday meet- 
ing was not called and no fur- 
ther discussion was held up to a 
late hour Friday. So far neither 
side has shown any signs of re- 
treating from earlier positions. 


Lee Urges Study 
For Speed Sates 


HARTFORD, Conn.—“The dan- 
ger of speed cannot be measured 
in miles per hour, as a person 
can travel at 60 under certain 
conditions more safely than at 30 
vhen circumstances are ditferent,” 
Ralph L. Lee, of the public rela- 
tions staff of General Motors 
Corp., told the Connecticut state 
traffic commission here. 

“While speed is definitely asso- 
ciated with danger, any attempt 
to affect the safety of our high- 
ways through the control of speed 
must be done on a basis of care- 
ful engineering studies of traffic 
flow, the geography and topog- 
raphy of the territories through 
which run the roads we wish to 
control,” Lee said. He praised 
the Connecticut system of zoning 
roads for graduated speeds. 


N. C. Sales Drop 


RALEIGH, N. C.—The Motor Ve- 
hicle Bureau reports that 49,409 new 
cars and 14,293 new trucks were so!d 
in North Carolina in 1936, as com- 


ment is reached in the allotted! pared with 55,990 cars and 13, 835 
time «is difficult to conjecture.j; trucks in 1935. 


? 


PART OF THE CROWD of Chevrolet workers whc gathered Wednesday at the gear and axle plant 
in Detroit to stage a mass demonstration against the sit-down strikes which are depriving them of 
work. The plant has been closed since Jan. 8, because of a shortage of materials. Previous to the dem- 
onstrations, the employes had gathered in each of the four plants and listened to their own committee 
members. Each worker was urged to communicate with his congressman, the governor of Michigan and 
the President to register an official protest against the strikes. 








Senderd Drivers License 


Law Sought u in 28 States s 


NEW YORK. 
way safety authorities agree that, 
with more than 40 state legisla- 
tures in regular or special ses- 
sion at the beginning of 1937, 
there exists the first major op- 
portunity in more than a decade 
to obtain 
highway legislation in America. 

The Automobile Manufacturers 
Assn., through which the united 
automotive industry is acting to 


organizations, declares that but 


20 states and the District of Col-/| 


umbia now enjoy standard drivers 
license laws. 
Public demand 


for uniform 


regulations, backed up by the in-) 
tensified efforts of a score of na-| 


business and trade 
organizations, including the au- 
tomotive industry, is being di- 
rected at states having sub-stand- 
ard license laws or no such laws 
at all. The uniform motor vehicle 
code, developed by the national 
conference on street and high- 
way safety with special emphasis 
on driver licenses, financial re- 
sponsibility and uniform rules of 
the road, is being urged as a 
guide and model for the so-called 
“backward” states. 


In addition to the 20 states 
having standard laws, six states 
are classed as having sub-stand- 
ard drivers’ license laws. Ten 
others have license laws, but do 
not require examinations for 
drivers, and 12 states have no li- 
cense laws at all, according to 
the National Safety Council rec- 
ords. 


tional civic, 


Va. Car Statistics Bureau 


Making Much Progress 


RICHMOND, Va. (UTPS).— 
Progress is being made by the 
new automobile statistics bureau 
of the State Bureau of Insurance, 
and the office now is handling 
daily reports of insurance losses. 
Three clerks are operating the 
service, said George W. Bowles, 
superintendent of insurance. 

Virginia is the first state to 
maintain its own records of ac- 
cident losses and the work of the 
new officer is being watched with 
great interest by other states. 


N.J. Plans Reconstruction 


Of Lincoln Road Section 


NEWARK, N. J.—That traffic 
congestion in the Kearny mead- 
ows may be relieved during 1937, 
through reconstruction of the 
Lincoln highway, is announced by 
E. W. Wollmuth, executive vice- 
president of the Newark Chamber 
of Commerce. Wollmuth said that, 
in response to urgent requests of 
the chamber, Gev. Hoffman had 
indicated the project might be 


- National high-| | 


sound and uniform) 


included in the 1937 state high- 
way appropriation program. 

“It is understood that Highway 
Commissioner 
proved: this construction, which 
is estimated to cost approximately 
$3,000,000, and that it can be 
financed from the state’s gasoline 
tax fund, provided the motor 
moneys are not further diverted 


| this year,” said Wollmuth. 


support the efforts of almost a} 
dozen nationally recognized safety | 


Highway Chief 
Sees Safe Cars 
By Inspection 


ST. PAUL, Minn.—All automo- 
biles will have equipment for safe 
driving only when motor vehicle 
inspection is compulsory, in the 
opinion of John P. Arnoldy, chief 
of the Minnesota state highway 
patrol. 

Arnoldy has announced his sup- 
port of a legislative bill, drawn 
up by the Minnesota public safety 
committee and giving municipali- 
ties the power to equip and main- 
tain motor vehicle inspection sta- 
tions. This bill will be presented 
to the state legislature, now in 
session here. 

“Members of the highway patrol 
inspected 68,000 cars for equip- 
ment in six months,” Arnoldy de- 
clared. “Of this number 48,000 
were found to have defective 
brakes and lights. 

“It is certain that faulty brakes 
and lighting are the cause of 
many accidents. 

Describing the tests conducted 
by his department, the highway 
patrol chief declared they were 
given throughout the state with- 
out previous notice to motorists, 
the patrol members stationing 
themselves at various highway 
points and directing drivers 
through the test lanes. 

Under the new bill, motorists 
would be penalized for failure to 
have their machines inspected. 

Fees not to exceed 50 cents an 
inspection and no more than two 
inspections a year by municipali- 
ties would be authorized. 


Wis. Calls a Rehearing 


On Fair Trade Practices 


MADISON, Wis.—The Wiscon- 
sin Recovery Administration has 
announced that a rehearing on 
proposed trade practice standards 
for the motor vehicle retailing 
trade will be held Jan. 22 at 10 
a.m. in the Loraine hotel here. 


It is proposed to study condi-| 


tions arising since the previous 
hearings and to receive any addi- 
tional evidence offered. 


Sterner has ap-| 


N. J. Governor 
Asks $13,000,000 
For New Roads 


TRENTON, N. J.—A $13,296,542 
highway construction and im- 
provement program was included 
by Gov. Harold G. Hoffman in 
his 1937 state highway fund bud- 
get recommendations, totaling 
$42,168,336, presented to the state 
legislature this week. The pro- 
posed budget would leave no sur- 
plus available for diversion of 
highway revenue to other than 
highway purposes. 

Advocating the extensive im- 
provement program, the Governor 
declared it “stresses highway 
safety and is designed to relieve 
congestion in places where it is 
really bad, to eliminate dangerous 
conditions and to extend highway 
lighting and traffic control.” 


Conn. Registration Fees 


Show Big Drop in 1936 


HARTFORD, Conn.—Net re- 
ceipts of the Connecticut depart- 
ment of motor vehicles for 1936, 
exclusive of the gasoline tax, were 
$6 010,309.69 as compared with 
$8,275,432.15 for 1935. The differ- 
ence of $2,265,032.26 was caused 
by the reduction in registration 
fees. 

Receipts from all types of reg- 
istrations. were less, despite a 
substantial increase for 1936 over 
1935 in vehicles registered. Gaso- 
line tax figures, when available, 
are expected to offset the regis- 
tration drop, as the tax was 
increased at the same time regis- 
tration fees were reduced. 


Colo. Bill Would Prohibit 


Hauling Fuel in Trucks 


DENVER.—A proposed law to 
prohibit the importation of gaso- 
line into Colorado by truck, on 
the grounds that this form of 
transportation constitutes a safety 
menace and traffic hazard, will 
be sponsored in the Colorado legis- 
lature by the state traffic com- 
mittee. 

If the legislature passes the 
law, Manager of Safety William 
E. Guthner said he then would 
request the Denver city council 
to pass an ordinance restricting 
the capacity of trucks, hauling 
gasoline from the railroad yards 
to the various filling stations, to 
2,000 gallons. 


Powell Resigns 


LINCOLN, Neb.—Robert E. Powell, 
who has been with the state railway 
commission for the last 10 years, 
most of the time as supervisor of 
the motor vehicle department, has 
resigned to become commerce counsel 
for the United Transporters of 
Petroleum Products, an _ interstate 
organization. Powell will also re- 
sign from the several interstate 
boards created as adjuncts of the 
interstate commerce commission. 
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MYA@KELLAND BARCLAY 
. world-famous artist and 
sculptor, says, “It’s good to see 
the improvement in motor car 
design. Chrysler is a leader.”’ 
ALMA ARCH; | ; : : _ OF LONDOC”: s 
A Pe a = 1 
Cm. . decorator. . . « t 
... noted stylist and au- noisseur. . author ‘ 
thority on smartness Says, creator of fine furniture, s y 
“Chryslers are a habit with “I consider the 1937 Chrys Z 
me. This new Royal is my not only a fine machine | 
sixth ...and what a love it is!” a signal achievement of beau: f 
t 
€ 
i 
t 
C 
r 
’ : 
LURELLE GUI§») MAARA KINGSLEY e 
: ; ,. 
. eminent industrial de- ’ “oe noted astrologist ... says, 8 
signer, says, “I particularly It is written in the stars . 


that the Chrvsler Royal 
will be a_ brilliant comet 
in the automobile world.” 


like the sweeping design 
of the front and the fine 
flowing lines of the rear.” 


CHRYSLER - 


THE TALK OF THE WHOLE 
(sie going to town! SMART WORKL D/ field is good news to millions. It’s news 


That fact is emphasized day after day as too, that the low-priced Chrysler Royal 
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Ab whe beg, 


news flashes in from dealers everywhere. CHRYSLER ROYAL FOUR-DOOR TOURING SEDAN is such a roomy, spacious car... yet suc 


an economical car. 
The brilliant new style of the 1937 


Chryslers is a hit. It’s the talk of the A tae 


whole smart world. And crowds are 


xR TOPS EM ALL! 


It’s no wonder Chrvsler dealers are r. 
porting the most enthusiastic public if 


coming to dealer showrooms everywhere terest . . . and the most rapid public buy 


Re ak beac ing... of all similar periods in Chrysle 


history. By the public’s own verdict . 


Chrysler’s invasion of the low-priced Chrysler tops ’em all! 


CHRVSLER wo PLYMOUTH 





